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No doubt about it . . . when you hold a policy from Commonwealth Land Title Insurance Com- 
pany you hold in your hands two important benefits: 
® Capital, Surplus and Reserves in excess of $10,000,000 available to safeguard our insured. 


a management attitude of liberal iaterpretation of claims for prompt adjustments. 


@ plus... 
[his strong combination is a firm pledge of full protection of your real estate investment. 


Title Insurance Since 1876 
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Main Office: 1510 Wainvut Street, Philadelphia 2 . . . Telephone: WAlnut 3-0400 
WILLIAM M. WEST . JOHN B. WALTZ e LAWRENCE R. ZERFING 
Chairman of the Boord President Executive Vice President 


TITLE INSURANCE IN CONNECTICUT, DELAWARE, FLORIDA, GEORGIA, LOUISIANA, MARYLAND, MASSACHUSETTS, NEBRASKA, NEW JERSEY, NORTH CAROLINA, OHIO, 
PENNSYLVANIA, SOUTH CAROLINA, VIRGINIA, WEST VIRGINIA 





ONE OF A SERIES OF ADVERTISEMENTS DEPICTING THE BEAUTY OF OUR FLORIDA COMMUNITIES 
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Ringling Art Museum — Sarasota. 
Contemporary exhibitions and festival plays 
are attraction highlight of this west coast art center. 


Photo courtesy Sarasota County Boord of Realtors 
and Florida State News Bureau 


Tie Furite tempers erpumeien Operating only in Florida, Lawyers’ Title Guaranty 
for guaranteeing titles to real estate. d , ’ 
Fund is the /awyer owned and managed title under- 
writer through which Florida /awyers can supply 


closing services and title protection to their clients. 





Lawyers’ 
Qualified with and supervised by the Title Guaranty Fund 


Insurance Commissioner of Florida. 
(The Fund) 
P. O. Box 2671 Office at 22 E. Gore Ave. Orlando, Florida 
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While you sleep —Night and day, 24 hours a day, Security Title, Los 
Angeles, records over 6,000 new items. Thus, your Security Title Officer has 
the most up-to-date records available. This kind of modern method is matched 
with a 100-year old tradition of personal interest and follow-through. Security 
Title’s Personal Approach is your assurance of swift service in all 30 California 


counties where we write policies. ss ECURI 7. ww 224.5 2, 
INSURANCE COMPANY 
Home Office: 3444 Wilshire Boulevard, Los Angeles 5, California +« DUnkirk 1-3111 
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Sign of a Protected Mortgage Lender 


The sign in the picture above is a familiar sight 
in Illinois. It means that another mortgage lender 
has taken advantage of Chicago Title and Trust 
Company’s experience (more than a century) and 
financial strength to protect a major investment. 

Outside of Illinois, similar protection is available 
for property through title insurance policies of sub- 
sidiary companies. 


CHICAGO TITLE} 


Chicago Title and Trust Company can help 
mortgage lenders in all parts of the United States 
through its reinsurance service. Where a real estate 
investment creates a risk too great for the local 
title company, the local company may arrange for 
reinsurance from Chicago Title and Trust Company. 

For information about title insurance or reinsurance 
anywhere in the nation, write to: 


Chicago litle and Trust Company 


111 WEST WASHINGTON STREET, CHICAGO 2, ILLINOIS 


AND T gt Regional Offices, Agents and Representatives serving every Illinois county 





Title insurance on property in other states through subsidiary companies 
Title reinsurance service on property throughout the nation 
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Satisfaction... 


is the 
“Extra Ingredient” 


in our service 
to Mortgage 
Investors 


A quarter century of meticulous adherence 
to exacting standards has brought us the reward 
of your confidence — and an ever growing 
roster of customers among America’s outstanding 
Mortgage Bankers in 38 states, District of 
Columbia, Puerto Rico, and Virgin Islands— 


May we offer you, too—the benefits 
of ATICO’S “Extra Ingredient” 







Capitel, Surplus and Title Reserves 
in excess of $6,000,000.00 





LICENSED TO WRITE TITLE INSURANCE IN Alabama, Arizona, Arkansas, Colorado, Connecticut, Delaware, Florida, Georgia, Hawaii, Illinois , Indiana, Kansas, Kentucky, 
Louisiana, Maryland, Michigan, Minnesota, Mississippi, Missouri, Montana, Nebraska, Nevada, New York, New Jersey, New Mexico, No. Carolina, No. Dakota, 
Ohio, Oklahoma, SoCarolina, Sa Dakota, Tennessee, Texas, Utah, Virginia, West Virginia, Wisconsin, Wyoming, District of Columbia, Puerto Rico and Virgin Islands. 
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MBA CALENDAR 


December 10-16, Second Annual 
Case-Study Seminar on Income Prop- 
erty Financing, Michigan State Uni- 
versity, East Lansing, Mich. 


1962 
January 17-19, Senior Executives 
Conference, New York University. 
New York 
January 21-23, Senior Executives 


Conference, Southern Methodist Uni- 
Dallas 

February 17, Insurance Training 
Chase and Park Plaza Ho- 


Louis. 


February 19-20, Midwestern Mort- 
gage Conference, Chase and Park 
Plaza Hotels, St. Louis 

March 19-20, Loan Administration 
Clinic, Chalfonte-Haddon Hall Hotel. 
Atlantic City, N. J. 

May 14-15, Loan Administration 
Clinic, Arlington Hotel, Hot Springs, 
Arkansas 

May 21-22, Eastern Mortgage Con- 
ference, Waldorf-Astoria Hotel, New 
York 

July 19-21, Western Mortgage Con- 
ference, Olympic Hotel, Seattle 
October 1-4, 49th Annual Conven- 
tion, Conrad Hilton Hotel, Chicago 


versity. 


Seminar, 


tels, St. 


President Stallard’s Calendar 
January 8, 1962—Philadelphia MBA, 
Union League Club 
January 20, 1962—New Orleans 
MBA, Royal Orleans Hotel 
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> MORTGAGES & SAVINGS: 
Mortgage men have heard a great 
deal this year about the crisis in sav- 
ings, how they weren’t keeping up 
with the demands on them by our 
growth and expansion and how we 
cannot hope to maintain our present- 
day pace unless the people channel 
more income into savings. Just hou 
significant these facts become can be 
judged by just how important savings 
are now in the area of mortgage in- 
vestment. 


Home mortgage repayment, exclu- 
sive of new financing, has become a 
major area of personal thrift. Amorti- 
zation, plus partial mortgage prepay- 
ments rose from under $3 billion 
in 1950 to more than $9 billion last 
year, representing a gain of about 
170 per cent. 

The figures reflect the tremendous 
growth in home ownership over the 
past decade, accompanying the big 


rise in population and in income 





levels and aided by the availability of 
mortgage funds from the people’s 
thrift institutions including the life 
insurance companies. A record 11 mil- 
lion one-to-four family nonfarm homes 
were added to the nation’s housing 
supply during the Fifties, with the 
number of mortgaged homes rising to 
more than two-fifths of all one-to-four 
family residential units at the end of 
the decade against a proportion of 
little more than a third in 1950. 
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WHAT'S MISSING ? 


The name of the company that issues it. And without that name, it’s as worth- 
less aS an unsigned check. When your company chooses a title service, check 
that company’s experience, its facilities, its management, its record, its reputa- 
tion. Only in this way can you determine the real worth of the services you get, 
for a title policy is only as reliable as the title company that stands behind it. 


NOTE: a check of Title insurance and Trust Company will show that it Title Insurance and Trust Company 
is California's longest-established title company « has the best title 

search ng facilities —includ ng America's largest staff of title experts a 433 SOUTH SPRING STREET ° LOS ANGELES 54 
and an up-to-date set of land records « is run by a sound, conservative MAdison 6-2411 

management « has capital, surpluses, and reserves of over $78 million Offering complete statewide title service with just one /oca/ call 
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e 223 S. FIFTH STREET * LOUISVILLE, KENTUCKY 
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WWhen you're checking into a potential real 
estate investment, you want all the facts — clear, 
concise, and exact. 


We at TG strive to meet this standard in our 
title reports. And we supplement them by the 
comprehensive protection of a TG title insurance 


policy. 


THE TITLE GUARANTEE 
Hp COMPANY 


CHARTERED IN NEW YORK STATE IN 1883 


HEAD OFFICE... 176 BROADWAY, NEW YORK 38, N. Y., WOrth 4-1000 


Title Insurance throughout the states of New York, New Jersey, Connecticut, 
Massachusetts, Maine, New Hampshire, Vermont, Georgia 
and other states through qualified insurers 
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WHAT BARRENED 76 


TRE WiLD WeST? 


The men who found the West have passed on, but the men who 
are building the West still remain. You'll find them drawing 
blueprints instead of guns; you'll see them driving nails instead 
of cattle; you'll hear them bossing a construction crew instead 
of a scouting party. 

Drive along any highway or byway in Northern California and 
you'll discover homes are springing up like saplings in a forest. 
It is here, in the scenic lands of Northern California, where 
Sonoma Mortgage Corporation is best known. And for good 
reason — over $200,000,000 of SMC financing has been put to 
work by residential and commercial builders and buyers. 


Eastern capital has been very helpful in building the West. And 
SMC has performed a major role in putting these funds to 
work in a most effective and efficient manner. You're assured 
of friendly Western hospitality, plus bed-rock commonsense 
when you deal with SMC — your best partner in financing the 
prosperous, new West. 


See SMC for FHA or VA Loans - Standbys - Construction Participation 


Gp Prime Commercial and Industrial Loans 


SONOMA MORTGAGE CORPORATION - HENRY TRIONE, Pres. 
JOHN J. CUNNINGHAM, Exec. Vice-Pres. - VINTON H. DUTCHER, Vice-Pres. 


1701 FOURTH STREET - SANTA ROSA. CALIFORNIA - Lisertry 6-3310 


NAPA — SACRAMENTO — SAN JOSE 
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FIRST MORTGAGE TRUST 
MAKES ITS APPEARANCE 


An entirely new direction in mort- 


rage investment—and one that mort- 
vage bankers have been hearing a great 
deal has h- 


nally been opened with the organiza- 


about in the past yea! 


tion and financing of the first real 
estate iimvestment trust to invest in 
first mortgages. One million shares of 


First 


Investors was publicly offered by a 


beneficial interest in Mortgage 


nation-wide investing banking group 
at $15 a share and was quickly sub- 


s¢ ribed 

First Mortgage Investors is a closed- 
trust of the 
Massac husetts 


end management type, 


organized in and the 
first trust to invest exclusively in mort- 


As such, 


income tax i itt 


vages to qualify as a trust 


it pays no federal 
distributes at least 90 per cent of its 


The 


trust has been approved as an FHA 


taxable income to shareholders 


mortgagee, but it does not intend to 
originate mortgage loans even though 
it has the authority to do so. In the 
beginning, half of its investments will 


FHA VA with the 


remainder in development and con- 


be in and loans, 
struction conventional mortgages, but 
these ratios need not prevail continu- 
ously. The trustees, as pointed out in 
the prospectus, “plan to acquire their 


mortgage investments from, or in par- 


ticipation with, selected local FHA 
and VA approved mortgage banking 
firms which are expected to be in a 
position to know the standing of local 
builders and other borrowers and the 
merit of the building projects con- 
sidered for investment.” The prospec- 
tus further says that: “Ordinarily, the 
firm 


a standard industry fee (not 


originating mortgage banking 
will, for 
exceeding 2 of | per cent annually 
on the declining principal balances of 


FHA VA 


servicing the mortgage loan under a 


and mortgages) continue 
‘servicing agreement,’ which provides, 
the method 
of collection and remittance of funds, 


among other things, for 


inspections of the property, and action 
on default.” 


The trust has a contract with First 
Mortgage Advisory Corporation which 
has its parallel, in the mutual fund 
field, in the 
One of the trustees is the president 


stockholder of 


management ¢ ompany 


and a the advisory 
corporation, but he receives no com- 


pensation as trustee. 


Thus, after all the discussion and 
speculation as to what form a real 
estate investment trust concentrating 


on mortgage loans would take, at least 


one is underway and there are sure 


to be others. Mortgage investment. 


which is certainly witnessing many 


new directions these days, sees another 





BE SURE 


Dallas Title Customers Have Been, Since 1906! 


Home Office 
1301 MAIN 
DALLAS 


one as the result of the real estate in- 
vestment trust. 

So far, about 25 real estate trusts 
them 
of substantial size and a host of others 


have been organized, some of 


are waiting in the wings ready for 


SEC registration and clearance. 


COMPANY ORGANIZED TO 
INSURE CONVENTIONALS 


Wisconsin, which was the locale for 
the organization of the first privately- 
FHA, the 
Mortgage Guarantee Insurance Com- 
pany of Milwaukee, is the place where 
a second similar venture is being un- 
dertaken. 


organized competitor for 


Continental Mortgage In- 


surance, Inc. has been organized in 
Madison, Wisconsin, with the objec- 
tive of doing the same type of busi- 
ness, insuring mortgage loans. Some 
well-known mortgage bankers of recent 
years are active in the new Company, 
Sterling H. Albert, 
vice president of Mortgage Associates, 
Inc. and Ray P. Hiller, senior vice 
president of Earling & Hiller, Inc. 


including senior 


Advance Mortgage Corporation, 
Detroit, which publishes an exhaustive 
quarterly survey of Midwest Housing 
Markets, has added a new dimension 
and which, in 
times and conditions, is 


to these studies one 
view of the 
likely to 
cance in the whole housing 
In nine major metropolitan markets 
firm has offices, it will 


now report vacancy ratios, giving the 


have an increasing signifi- 


picture. 
where the 
percentage of the housing units va- 


cant, available and suitable for occu- 


pancy. 


Dallas Title and Guaranty 


Company 
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EVERY YEAR A MILLION 
ACRES BECOME NON FARM 


An insight into the impact of popu- 
lation and economic growth on the 
physical face of America is provided 
by a new study of the trend of the 
major land uses in the United States. 


Che figures show a steady shift of 
more than a million acres annually, an 
area close to the size of the state of 
Delaware, out of farmland and other 
open over recent into 
the living, working and transportation 
space demanded by an expanding ur- 


banized and industrialized society. 


country years 


As a result, the total of land in such 
urban areas, highways and roads, 


uses 
airports, and railroads—added up to 
more than 52 million acres in 1959 


as against about 41 million acres in 
1950. This represents the conversion 
in the past decade of a territory three 
and one-half times that of the entire 


state of Connecticut. 
The dramatic 

growth has occurred in the nation’s 

urban areas, which have been spread- 


most part of this 





rate of over a half 


the 
million acres a year and which now 


ing out at 


encompass an area of more than 27 
million acres, bigger than all of Ohio. 
It is in these cities, suburbs and out- 
lying fringes that seven out of every 
ten Americans live, than 
125 million in the count of the 1960 
Census. And it is into these areas, too, 
that the predominant part of the peo- 
ple’s savings in their thrift institutions 
have been flowing as investments to 
help build the homes and schools for 
an expanding population, the indus- 
trial and business complexes, and the 
shopping and distribution facilities 
that are the basis of the country’s 
strength and that have been the dy- 
namic element in our economy. 

In fact, growth has reached 
the point where the giant 
tropolis is taking shape. The Census 


now more 


urban 
superme- 


Bureau pinpoints one along the At- 
lantic seaboard, states 
from New Hampshire to Virginia, and 
containing over a sixth of the nation’s 
population. The beginning of two oth- 


covering ten 


ers is seen in parts of the country, one 
from Chicago down toward St. Louis 


and the other in the Los Angeles-San 
Diego area. 

But as far as the facts and figures 
are concerned, all this urban growth 
and the changes that have accom- 
panied it have made little more than 
a dent in our bountiful heritage of 
“lebensraum.” The land area of the 
continental United States alone is 1.9 
billion acres, according to the Depart- 
ment of Agriculture. Practically 60 
per cent of this is still land in farms. 
A third of the entire country remains 
forested. Thus America still remains a 
land of wide open spaces. 


The figures show, in fact, that crop- 
land available to feed our rapidly 
growing population has shown little 
change of consequence for many years 
and still represents close to a fourth 
of the continental land area. That this 
has been more than enough for our 
needs, and 


years to come, is evidenced by the rec- 


will continue to be for 
ord farm production of recent years as 

produc- 
the huge 


the result of extraordinary 


tivity in agriculture, and 


surpluses that have been accumulated. 


SERVING THE CALIFORNIA INTERESTS OF THE NATION'S LEADING INVESTORS 


AN 


OLD FASHIONED 
“WELCOME” 
from our NEW fashioned 


building! 


Moving day is over. There may still be 
a box or a barrel here or there... 
but the welcome mat is out and we hope 


you will visit us at our new 


location soon... and often! 


Tn COLWCIL COMPANY 


MORTGAGE BANKERS 
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MORTGAGE DELINQUENCIES 
ARE NOT IN SHARP RISE 


Somehow or other the impression 


become rather widespread, 


that 


seems to 


particularly in the press, fore- 


closures and mortgage deliquencies 


had taken a sharp rise. Foreclosures, 
it is true, did rise rather steeply the 
first six months increasing 50 per cent 
for a total of 35,500 Despite the in- 
however 


crease it is still proportion- 


ately very low, when compared to 


the great building activity 

ABA data show conventional mort- 
vage tore losures in July as running 
about eighteen per 100,000 loans, ac- 
tually a substantial decrease from the 
rate in April 

Delinquencies are another matter 


MBA's own quarterly 
2 850.000 


report, cover- 


ing nearly loans for the 


first six months of the year, shows 


overall delinquencies of 2.66 per cent 


»9° 


as against 2.25 per cent a year ago 


This 


average hgure, however, IS pring ipally 


ind 1.98 per cent two years ago 


a reflection of mortgage loan delin- 


quencies of one month—when those 


months and three months o1 


looked 


of two 


more are at separately, delin- 


quencies still remain at what must 
be considered a phenomenal low. For 
delinquencies of two 


#9 per cent, FHAs 


and conventionals 


instance, GI 
months are only 
only .41 per cent 
only .26 per cent. The payment rec- 
ord of mortgagors since MBA began 


to keep records has been sensationally 


good—-but, as has been pointed out, 
the more than 2,850,000 mortgages 
in our studies do represent loans 
that have been made more carefully 


than the average mortgage over the 


country 


FHA INSURES FIRST OF 
A NEW TYPE OF LOAN 


FHA has just insured the first mort- 


gage that will carry the below-market 


interest rate authorized by the new 
housing act for low-rent housing, It 
was for $2,346,600 with the Baltimore 
National Bank as mortgagee 

Sponsor is the Relocation Housing 
nonprofit 
Weaver 
arranged 


FNMA has 


agreed to purchase the loan on com- 


nonstock, 
corporation in Baltimore 
Brothers, Inc Baltimore, 


the construction financing 


Corporation, a 


pletion of construction and final en- 
dorsement by FHA, at which 
the 5% per cent interest rate will be 
lowered to 34 per cent. 


time 


The project will provide housing 
for 320 families in a group of 2-story 


buildings. 

Rents originally proposed at a 51% 
per cent interest rate were $75 a 
month for the 64 1l-bedroom units. 


$85 for the 192 2-bedroom units, and 
$95 for the 64 3-bedroom units. With 
the interest rate reduced to 3% per 
cent on purchase of the mortgage by 
FNMA, and with FHA waiving the 
2 per cent mortgage premium the 
schedule $57.50 for a 
apartment, $67.50 for a 
2-bedroom apartment, and $77.50 for 


rent will be 


|-bedroom 


a 3 bedroom apartment. 
FHA will insure the mortgage un- 
d)(3 


der Section 221 This section 


authorizes insurance of mortgages on 
low-rent housing as a means of bridg- 
ing the gap between public and priv- 
ate housing for families just above 
the public housing income level but 
unable to find adequate private rental 
housing within their means. Sponsor- 


ship of the project is limited to non- 


Complete Title Insurance 


Mortgage Investments are only as secure 
as their titles. The reliable protection of 
title insurance is a dependable safeguard 
for Mortgage Bankers. Consult The Title 
Guarantee Company. Seventy-seven years’ 
experience. Our services are available to 


you in the following seventeen states: 
Arkansas, Delaware, District of Columbia, 
Florida, Georgia, Louisiana, Maryland, 
Mississippi, New Mexico, North Carolina, 
Ohio, South Carolina, Tennessee, Texas, 
Utah, Virginia, West Virginia, Puerto Rico. 


Me @enranies Company 


Home Office: Titie Building, Baltimore 2, 
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profit, public, cooperative, and limited 


dividend mortgagors. 

In order to keep costs as low as 
possible, when the sponsor is a non- 
profit, public, or cooperative organiza- 
tion FHA can insure a mortgage on 
new construction for the full amount 
of estimated replacement cost, with 
an interest rate as low as the average 
current yield on all marketable obli- 
gations of the Treasury. The rate at 
present is 34g per cent. For mortgages 
with the below-market interest rate, 
FHA waives the mortgage insurance 
premium, and FNMA is authorized 
to purchase the mortgages from its 
special assistance fund. 


SECONDARY MARKET FOR 
CONVENTIONALS PLAN 


It may never happen, but at least 
there is a serious and determined ef- 
fort being made to see that it does 
meaning an attempt to set up a sec- 
ondary market for conventional mort- 
gages. The principal sponsorship is 
coming from the American Bankers 
Association, but as of now many other 
segments of mortgage investment, in- 
cluding MBA, are participating in the 
initial exploration—in fact, all except 
the savings and loan industry. All that 
has been done so far is hold an ini- 
tial exploratory meeting and out of 
it came the decision to name a sub- 
committee on standards, one on or- 
ganization and a third on laws. What 
is eventually proposed is to set up 
two corporations, one an insurance 
organization to do for conventional 
loans what FHA does for government- 
insured mortgages; a second would be 
a trading and debenture corporation 
to establish a secondary market simi- 
lar to FNMA. In the initial plans is 
a desire to make these private enter- 
prise projects and what degree of 
government sponsorship or assistance 
will be required is something for a 
later decision. 


DIRECTORY OF AMERICAN 


SAVINGS & LOAN ASSOCIATIONS 
1961-62 EDITION 


The established investors’ encyclopedia. First complete 
jirectory of all Savings and Loan Associations in ai! 
50 states and D. C. Over 6,300 entries. Listings ai- 
phabetically by State and City, name of Association, 
location, key officials, assets, memberships in Federa! 
agencies. 282 page cloth bound volume. $25 postpaid. 
10% cash discount. Sample listings on request. 


T. K. SANDERSON ORGANIZATION 
Directory Publishers 
200 E. 25th St. Annex Baitimore 18, Md. 





THE SBIC HAS CAUGHT 
FIRE AND IS BOOMING 


There are now well over four hun- 
dred small business investment com- 
panies with the prospect that before 
year-end there will be another hun- 
dred or two. They are sprouting up 
everywhere, so rapidly, in fact, that 
a spokesman for the finance industry 
seriously suggested the other day that 
a moratorium be called to give every- 
body a chance to appraise the need 





for them and to find out if they are 
really serving small business in ways 
other financing channels have failed 
to do. When the SBIC first started 
to roll, the SBA Administrator spoke 
at various MBA meetings, the thought 
then being that bankers 
would play a role in getting these 


mortgage 


companies organized. Then followed 
a rather long period when the SBIC 
wasn’t rolling at all. Few were formed 
and interest cooled rapidly. Then in 


1960 the idea caught fire and has 





New York * Chicago * Boston 





YOU ARE INVITED TO TELEPHONE 
FOR CURRENT MARKET INFORMATION ON 


FHA DEBENTURES 
FNMA COMMON STOCK 


Mr. Clarence W. Ostema — New York 


MORTGAGE FINANCE 


FHA (all Titles) and Conventional 


Commercial — Industrial 


Mr. E. F. Gidley, Jr. — New York 
Mr. Frederick J. Close — New York 


LEASE-BACK FINANCE 


Mortgage Bonds and other Private Placements 
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SO THEY SAID— 











Treasury 
high 


income tax,” said 


Douglas Dillon, “is 


probably too high.” 
° 


“The 
Secretary 


enough 


‘The proportion,’ said Roger 
Blough, chairman, U. S. Steel Cor- 
poration, “of the sales dollar going to 
profits is alarmingly low in American 
industry.” 

° 

“All,” said Construction Economist 
George Cline Smith, “is not well with 
the economy. If it is going to take off 
for the expected highs, consumers are 
going to have to get their heads out 
of the fallout shelter and act as though 
they thought the economy was going 


to last for a while. Businessmen are 


going to have to boost their invest- 


ment in new plant and equipment 
And government is going to have to 


act as though it thought business was 


more of an ally than an enemy.” 
7 
“There’s excess capacity,” said 


Lewis E. Lloyd, Dow Chemical Com- 
pany economist, “in practically every 
Thus there’s no in- 


major industry 


centive for a rush of capital spending.” 


If,” said Beryl W. Sprinkel, Harris 
Bank, 


economist, “consumer spending doesn’t 


Trust and Savings Chicago, 


show an uptrend in the next three or 


four months, then I would be con- 


( erned - 
° 
‘It is not unique,” said Gaylord A. 
Freeman, Jr., president, First National 
tank of Chicago, “in our country but 
seems to be true all over the world, 


that in time of crisis, additional 


powers are given to the government 


is averted, much of 


When the crisis 
the power Is returned to the private 
sector—but never all.” 
7 
‘Little evidence.” said Martin R. 


been spreading at an accelerated pace 


ever since. Several have been organ- 
ized by mortgage bankers and one of 
the 
sponsored in Washington, D. C. Just 
the the 
largest mortgage banking firm became 


president of an SBIC, which has al- 


very first was mortgage-banker- 


recently head of country’s 


ready concluded several financing 


projects, 
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Gainsbrugh, chief economist, National 


Industrial Conference Board, “exists 
of boom psychology among business 
men and consumers. Fiscal and mone- 
exer- 
fur- 


can 


tary policies can therefore be 


cised more freely to encourage 


The coming 
the 


ther growth. vear 
nation’s 
urgent 


need to create new jobs at a far more 


turn out to be one of 


better years, but there is an 


rapid rate. Unless a job explosion is 


touched off, the golden 1960s may 
remain a dream.” 
a 
“We are,” said C. G. Haynsworth 
in Appraisal Journal, “headed for new 
high (real estate) ground—not this 
year, maybe not next, but it’s com- 
ing. It is going to be dramatic and 
interesting to observe. It would 


appear that plenty of investors, large 


and small, are still willing to bet that 
yet their 
peak, as evidenced by the sell-out of 


values have not reached 
practically every syndicate offering 
and the bidding up of the real estate 
stocks.” 
e 

“Except by acquiring existing mort- 
gage companies,” said William F. 
Keesler, senior vice president, First 
National Bank of Boston, at ABA’s 
Dallas Mortgage Workshop, “their 
personnel and their investor accounts, 
it will take any commercial bank a 
long time to compete seriously with 
the 
panies doing a good job. I believe I 


well organized mortgage com- 
can foresee great advantage to both 
in cooperation even to a greater degree 
than has existed in the past. 

“The loans still have to be origi- 
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nated and the investors have to be 
located, and busines in volume will not 
It takes work 


to develop it, much of this work out- 


walk in your front door. 
side the of activities usually as- 
sociated with either the ability or legal 
related to the activity of 
commercial banks. 
“As an example, 
paragraphs from a letter we received 


SC O} c 
regulations 


here are three 
from a successful mortgage company 


southeastern state explaining 


to meet competition: 


in a 
what it is doing 

‘First, 
way to obtain mortgages is to be 


e have found that the best 
able 
to furnish builders’ lots. If we can do 
this, we can fight competition even at 
a point less than the highest competi- 
tion. 
**Since 
amount of capital we can 
found individ- 


interested in buying the 


there is a limit to the 
invest in 
this venture. we have 
uals who are 
and giving us full control as 


To make 


investor, we 


property 
to the 
attractive to the 


sale of lots. it more 
have 
worked out a procedure whereby some 
of them, if initiated on the right basis, 


ire long term gain rather than short 


term.’ ” 
. 

“As mortgage bankers prospered,” 
said MBA Past President Walter C. 
Nelson at the ABA 
“and millions of 
into their 
natural that other 
look at 
with 


meeting, 
dollars of 
business 


same 
brought 
outside capital 
areas, it was only 


financial institutions should 


financial! institutions 


Among 


these new 


some envy. those 


groups, the 


indicated, 


commercial bankers have 


both by participation and discussion, 


the possibility of increasing their ac- 
field 
and be- 


tivity in the mortgage banking 

“We commend this activity 
lieve that there are certain areas that 
are probably best served, mortgage- 
banks. On the 


we certainly are selfish 


wise, by commercial 
hand, 


cnough to believe that 


other 
any commercial 
bank that now enjoys the opportunity 


of doing business with a mortgage 


banking firm, both as a depository and 


as a lender of interim or long term 





funds, should give a long, hard look at 


its position before it attempts this 
departure from a normal commercial 
banking activity. 

“We naturally 
provide for 


feel that the 
commercial 


oppor- 
tunity we 
banks to hold deposits for us that de- 
our servicing of 
together with the 
lend interim funds 
funds at attractive in- 
excellent 


velop because of 


mortgages, oppor- 
tunities to and 
warehousing 
with security, 
at the 


those 


terest rates 
ire profitable 


the long run for 


moment and in 


banks.” 
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CAPITAL, SURPLUS AND 
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Whrtgage Banker 


TAXES, DEBT & DEFICITS 


WHERE ARE THEY ALL LEADING 


federal government thought of cutting back 


in any other area? Not much. On the contrary, 


With greatly increased spending 


called for by defense needs, has the 





spending is going forward at a pace never equalled before .. . 


and, says Mr. Champion, “it becomes crystal clear that the federal 


government is taking on a vast new dimension, one which has crept up like 


HESE are a few observations 

gleaned from a rather lengthy 
trip which I recently took to Europe, 
including attendance at the World 
Bank and Fund meetings in Vienna. 
Europe is highly prosperous, with im- 
proved living standards and definite 
pride of accomplishment in most coun- 
tries. In view of the progress made, 
almost all countries are dedicated to 
keeping their economic house in or- 
der, and there is wide recognition 
that the most important pillar for con- 
tinued prosperity is a sound currency. 
The evils and suffering that stem from 
inflation live on in the memories of 
many people. Most disturbing, how- 
ever, to me are the fears expressed 
that the United States today is tend- 
ing too much in the direction of so- 
cialism, which many of the Europeans 
have tried in the past and now have 
turned their backs on. 

The major concern to the Euro- 
peans, of course, is the growing power 
of the colossus to the East: the Soviet 
Union. In this regard, Khrushchev’s 
boastful challenge of economic war- 
fare against the West looms as large 
in their thinking as does the possibility 
of actual physical conflict. It is this 
challenge of economic warfare which 
provides one of the principal motivat- 
ing forces behind the rapid progress 
of the Common Market. 

Now these trends in Western Eu- 
rope, along with the grim threats and 
persistent pressure from the commu- 
nists, ought to cause all of us in the 


a tide on the American people and which I know they would not 


sanction if they were fully aware of the administrative costs . . . 


United States to take stock once again 
of our own position. There is no ques- 
tion but that the combined strength 
of the two great industrial complexes 
on each side of the Atlantic is many 
times anything the communists could 
possibly muster. The need is to bring 
that strength to bear effectively on 
all our common problems and not to 
dissipate it through lack of coopera- 
tion or a weakening of the strength 
and incentives inherent in a free en- 
terprise economy. Just how this can 
be accomplished remains one of the 
overriding tasks that confront all peo- 
ples in the Atlantic Community, in- 
cluding those of the United States. 
We made a beginning, I be- 
lieve, in forming the new Organiza- 
tion for Economic Cooperation and 
Development: but much hard think- 
ing, joint planning, and action will 
be required in the period ahead. 

In this regard. we all would do well 


have 


to recognize that any growth in co- 
operation and long range planning 
between ourselves and Western Eu- 
rope must be based on mutual respect 
and competitive strength. Certainly 
our own strength 
is the esteem in which the dollar is 
held both internally and externally. 
I came back from abroad, and par- 
ticularly from the meetings in Vienna, 
than that the 


one barometer of 


more ever convinced 
By GEORGE CHAMPION 


Chairman, Chase Manhattan Bank, 
Vew York, at the ABA Convention 


’? 


people of America need to take an- 
other long, searching look at the fi- 
nancial position of their federal gov- 
ernment and the direction which 
budgetary and fiscal policy are likely 
to take over the next several years. 

The truth is that our government 
in Washington has come to a major 
crossroads, and too few people 
throughout the country fully 
aware of it. Today we are confronted 
with the prospect of government ex- 
penditures suddenly leaping to a new 
high level. A good portion of this rise, 
of course, is due to increased needs 
for defense. None of us will begrudge 
any needed expenditures for such a 
purpose. Protection of our homeland 
and our way of life is one of the basic 
functions of government. Everyone 
will be glad to pay all that is required 
for defense. But piled on top of this, 
in the most ill-timed way imaginable, 
are a number of costly proposals which 
would cast the federal government 
into a whole new set of functions and 
activities—many of which tend to re- 
vise the historical relationship of gov- 
the individual, business, 
city and state. 

Moreover, the apparent thinking in 

that all these added 
must be carried out 


are 


ernment to 


Washington is 
expenditures 

without any new sacrifice. Rather, it 
is argued we should be able to afford 
guns, butter, and a deal of 
coddling all at the same time. What 
is not mentioned is what we shall 
have to give up; namely, perhaps the 


great 
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last chance we shall have to reduce 
an unconscionably heavy burden of 
taxes, and along with it to give to 


the individual a new sense of initia- 


tive, self-reliance, and responsibilty. 


Outside of Washington it’s not 
widely appreciated that we now have 
a tax system which in itself constitutes 
a wide-open invitation for increased 
government spending, For one thing, 
the 
automatically increases as the national 


But the 


growth in national in- 


flow of revenue to government 


income grows even more, 


greater the 


come, the larger is the proportional 
share which is diverted to government 


Chis 


happy one for 


certainly is a 
feel that 
they in government should plan and 
think for us, is the 
of the highly progressive character of 


tendency, which 


those who 


inevitable result 


our personal income tax. 


How 


ample, that since 1955 the yield from 


many of us realize, for ex- 
the personal income tax has grown 
from $30 billion to about $43 billion, 
and with no change in rates? During 
that period, personal incomes in dol- 
lar terms rose by a third, and the tax 
had 
platter an increase in revenue of some 


$13 billion. Or take a still 


period and make the comparison with 


collector handed to him on a 


longer 
1950: the yield since then has grown 


A decade 


ago, individuals turned over about 7'/2 


by no less than $25 billion. 


per cent of their personal income for 
the federal income tax; today the pro- 
risen to cent. 


portion has 


Other 


revenues as the 


1OY, per 


taxes also throw off larger 


economy grows, al- 
though not to the same extent. For 
example, half of any increase in cor- 
porate profits automatically flows back 
to the government. The more people 
they 


pay in excise taxes. At any rate, esti- 


buy, the larger is the amount 
mates now being made by the Treas- 
the 

which 


total 


ury Department for fiscal year 
1963—that’s the 


next July—point to a 


yeal begins 
revenue 
$15 


yeal 


which may be up as much as 
that for the 


recently ended, simply because of the 


billion over fiscal 


growth in our national income. 


These facts add up to a very sig- 
niheant conclusion: namely, that one 
of the most effective controls over the 


lack of 


be- 


activities of government—a 


sufficient income is noticeable 


cause of its absence from the Ameri- 


can scene. Parkinson’s famous law 


says: “Expenditures rise to meet in- 
come!” 

government in 
outstanding 


The history of ow 


Washington is an ex- 
ample of that all-too-accurate obser- 
vation. 

look at 


what this increased revenue in recent 


Indeed, one has only to 
years has been spent for. Has the bulk 
of it gone for defense or, as some have 
alleged, for foreign aid? Not on your 
life! 
been edging higher; the total this last 
year billion higher than in 
fiscal 1954, the year after the Korean 
War Meanwhile, 


True, outlays for defense have 


was $3 
ended 


had been 


“The truth is that our government in Washington 
has come to a major crossroads and too few people 
are fully aware of it. Today we are confronted 
with the prospect of government expenditures 


suddenly leaping to a new high level. A good 


lution of the farm problem as a re- 
sult? The answer of course is no. On 
the contrary, the situation appears 
more confused than ever. We subsidize 
cotton exports by 8¥%2¢ per pound 
to cite only one example) and then 
run around trying to persuade manu- 
facturers abroad not to ship it all back 
to us in the form of low-cost textile 
products. Would it not be more rea- 
sonable to do the sensible thing: to, 
over a 3- to 5-year period, free cotton 
from artificial controls, let prices seek 
their proper level, and to make the 
adjustments? I 
doubt that efficient United States cot- 


necessary have no 





portion of this rise, of course, is due to increased needs of defense. 


Vone of us will begrudge any needed expenditure for such a purpose. 


Protection of our homeland and our way of life is one of the basic 


functions of government. . . . But piled on top of this, in the most 


ill-timed way imaginable, are a number of costly proposals which 


would cast the federal government into a new set of functions 


and activities ... 


as one example, the new housing law with its grants 


to local communities to finance part of the cost for certain recreational 


facilities. Or take the urban renewal program, a part of which 


involves what used to be called normal civic improvements— 


local sewers, water lines, firehouses and the like . . . 


spending on foreign aid has actually 
decreased. Unfortunately the same 
thing cannot be said for veterans, for 
housing, for and for a 
long list of other subsidies. Add up all 
non-defense expenditures, and exclude 
foreign aid, and you have an increase 
the mid-fifties of $13 billion, 
bit as much as the rise in the 
tax yield from personal incomes. 
The program is an all-too- 
typical example. In the fiscal 
just ended, this program cost taxpay- 


agriculture, 


since 


every 


farm 
year 


ers approximately $6 billion—almost 
double the amount for 1954. The 


total spent by the government on pro- 
grams involving the farmer last year 
was about equal to 45 per cent of 
all net farm income. 


Have we moved any closer to a so- 
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ton growers would be able to compete 
in world markets and make a good 
living in the process. 

Unhappily the government shows 
no signs of cutting back on its sub- 
sidies and handouts. Indeed, it gives 
promise of moving off on just the 
opposite tack-—of actually broaden- 
ing the field for subsidy, at the very 
moment the nation is called upon to 
make a vast new effort at defense. 
Moreover, in the it appears 
to be embarking on a radical new 
philosophy, a philosophy which calls 
for the Federal Government to take 
over responsibilities which heretofore 
have been shouldered at the state and 
local level. 

Consider, as one example, the new 
housing law, with its grants to local 


process 


communities to finance part of the 
cost for certain recreational facilities. 
Or take the urban renewal program, 
a part of which involves what used 
to be called normal civic improve- 
ments—local sewers, water lines, fire- 
houses, and the like. It was recently 
pointed out that in Texas, the two 
largest cities have yet to receive a 
cent, although some 18 smaller towns 
have jumped on the bandwagon to 
the tune of $19 million. Add to this 
the aid given for local highway proj- 
ects, the proposed aid to education, 
huge federal outlays for local welfare 
purposes, expanded public power, first 
low-income housing, new housing for 
the middle-income group (to name 
only a few programs), and it becomes 
crystal clear that the federal govern- 
ment is taking on a vast new dimen- 
sion, one which has crept up like a 
tide on the American people and 
which I know they would not sanction 
if they were fully aware of the ad- 
ministrative costs as well as the power 
of these the hands of 
bureaucrats. 

One result, of that the 
taxpayer in Pittsburgh, St. Louis, or 
even New York is called upon to pay 
for benefits that fall to other citizens 
thousands of miles We find 
invoked a principle: taxation 
without benefit, and benefit without 
all to the detriment of 
a true democracy. 

Indeed, one of the great challenges 
of a democracy is the responsibility 
it throws on the individual. Personal 
freedom is only possible where there 
is a high measure of personal self- 
discipline. Yet such discipline is bound 
to be seriously weakened when bene- 
fits have no relation at all to responsi- 
bility. 

That is a major reason why all of 
us should oppose extending federal 
aid to education. From the outset of 
country, education has been a 
prime responsibility of local and state 
government — of who _ benefit 
most directly from it. It is up to the 
local community, and above all the 
parents in it, to see that the commu- 
nity has good schools. It’s the repre- 
sentatives from these same local com- 
munities, acting as a group, that need 
to stand watch the state uni- 
versities, maintaining adequate facili- 
ties and assuring their high quality. 
For those who can afford it, there is 
still a further responsibility —— help, 


vast sums in 


course, is 


away. 
new 


responsibility 


our 


those 


over 


badly needed, for the 


independent 
colleges which have contributed so 
much to this country over the years. 

Let’s ask these questions: Is it bet- 
ter for the home and the family that 
they bear ultimate responsibility for 


education of their should 
they wash their hands of the whole 
matter and cast it off on some far- 
off central government? 

Is the farmer a better man if he 
plans his own life and relies on his 
own ability and initiative rather than 
being dependent on handouts from 
big brother in Washington? 

Is it better for the local community 
to see to its own physical welfare 
its parks, its utilities, all those things 
that make for a better environment 
or should it too fall back on largesse 
from some outside bureaucracy? 


young; o1 


The answers to me are clear-cut: 
If Americans are to have a sense of 
pride, of strength, of well-being that 
comes with accomplishment, the in- 
dividual, the family, the local com- 
munity must bear ultimate responsi- 
bility for their 
though personal sacrifices are required. 
Only in this way can we have a 
strong, self-reliant, and a more vigor- 
ous America. 

Down the opposite path, in my 


own welfare even 


judgment, lies softness and eventual 
moral decay; and moral decay is a 
far more serious malady than physical 
hardship. An attitude of “Let Uncle 
Sam do it” can lead to evasion of 
responsibility and a final paralysis of 
the national will. That is the road to 
a weak and a declining America. 
One of the paradoxical aspects of 
our present position is that more than 
the individual citizen the 
means and the ability to stand on his 
own two feet. Average incomes in 
real terms today are two-thirds higher 
than those of a generation ago, and 
they still are rising. How much bet- 
ter it would be to add to these in- 
comes further by reducing the tax bur- 
den, thereby strengthening the ability 
of the family to carry on those re- 
sponsibilities that rightfully belong to 
it. Instead we are confronted with a 
threat to siphon off an even larger 
share of income for handouts through- 
out the country. Very few families, 
if any, realize that urban renewal, 
government power projects, or costly 
assistance to the farmer represent in 
reality a tax on themselves. If they 
did, they might have second thoughts 


ever has 





on the matter. 

The time has come, in my judg- 
ment, to take a realistic forward look 
at the fiscal position of government 
and do some wise and intelligent for- 
ward planning. We all quite naturally 
have been reluctant to advocate any 
tax cut at a time when the govern- 
ment is running a deficit. Now that 
the nation faces a huge rise in defense 
spending, our caution and reluctance 
become stronger than ever. But the 
fact of the matter is that government 
revenues under the existing tax struc- 
ture are certain to expand greatly 
over the next five years. That is an 
open invitation for increased spending 

-an invitation which those in Wash- 
ington are taking advantage of today. 
Now is the time to reject any pro- 
gram which adds to welfare spending 

indeed the present programs should 
be materially curtailed. We should 
let our Congressmen know that after 
needs of defense are fulfilled, we want 
the highest priority to go to a cut in 
taxes and to a reduction in the fed- 
eral debt. 

Indeed, I goal for 
the Sixties a cut of no less than 10 
per cent in taxes and a reduction of 
$30 billion in the federal debt. What 
I am suggesting is eminently practical 

in spite of the increased needs for 
defense. Under present tax schedules, 
revenues by 1965 for the federal gov- 
ernment could rise by $25 billion, and 
by 1970 the increase could be $50 bil- 
lion, if nothing were done to cut rates 
back. There is finance a 
larger defense, to cut taxes, and to 
reduce debt—all three—in the years 
ahead, providing we have the fore- 
sight and the will to do it. The re- 
duction in both taxes and debt should 
be far greater in these next 10 years, 
but we at least should set this as our 


would set as a 


room to 


minimal goal. 

On the tax front, I would suggest 
that top priority go to relief on the 
income tax, both at the personal and 
corporate level. An eventual reduc- 
tion of 10 per cent in the corporate 
tax would merely eliminate the emer- 
gency levy put on at the time of 
Korea. Such along with 
debt reduction, would yield incalcu- 
lable benefits over a period of time, 
including a powerful stimulus both to 
economic growth and employment. 

It is significant that almost every 
student of taxation today agrees that 

(Continued on page 52) 


measures, 
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but Demand for Housing 


HIS country’s economy is moving 

up to a new high plateau. Total 
production of goods and services is 
at an all-time high. Second quarter 
gross national product was at an an- 
nual rate of $516 billion against a 
previous high of $506 billion. That 
was in the second quarter of 1960. 


What has caused this rather sharp 
upturn? 


An important factor is the increase 
in defense spending. The nation is 
shifting its military strategy. From a 
policy of “massive retaliation”—which 
meant almost total reliance on atomic 
power—we are embarking on a mas- 
sive increase in conventional military 
strength. 


There Will Be Ups 


Other Building 


This will take billions—%$5 to $6 
billion a year—to pay for the addi- 
tional men in uniform, and the tanks, 
trucks, airplanes, battlefield missiles, 
and the like. 


Chis new spending for the military 
will provide a direct stimulant to busi- 
ness. But it will also have side effects. 
Possibly the main impact will be psy- 
chological. Businessmen know that 
outlays are headed up, that the fed- 
eral deficit will be expanded, that 
pressures on prices will be increasing. 
The results will be more jobs, less 
unemployment (although it seems un- 
likely that unemployment will fall be- 
low the 4 per cent mark), substantial 
increases in capital spending for plants 
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and more consumer spending as per- 
sonal income rises. 

There is worry, and rightfully so, 
that we could be in for another round 
of inflation. My view is that prices 
will rise from 2 to 3 per cent. At our 
firm we are making our plans ac- 
cordingly—to get new additions under 
contract now before prices go up. 

Another element boosting gross na- 
tional product is the business policy 
on inventories. In the first three 
months of this year, inventories were 
being liquidated at an annual rate of 
$4 billion. But in the second quarter, 
they were being accumulated at an 
annual rate of $2.5 billion. 


The Commerce Department reports 


and Downs 


and 


s Sull High 








that the rate of inventory accumula- 
tion has lessened. The Department 
also observed that the pickup in auto 
sales had lessened somewhat. But the 
federal officials noted several possibly 
offsetting factors: Stepped-up govern- 
ment spending, a faster pace of home 
building and a “firming” of business 
outlays for new plant and equipment. 

If these favorable trends continue 
upward—and I believe they will 
the gross national product should rise 
almost 4 per cent this year to an 
average of around $520 billion. Next 
year we should see a gain of around 
8 per cent—lifting this figure to about 
$560 billion. 

That’s the picture for the national 
economy. 


Now, to be more specific, let’s look 
at the construction industry. 


Construction contract awards so far 
this year in all major categories are 
running ahead of the comparable 
1960 period. 

In July we saw commercial build- 
ings climb 15 per cent over 1960; ed- 
ucational and building 
6 per cent over the same month last 
year and hospitals and other institu- 
tional buildings jumped up 42 per 
cent. All public construction was up 
8 per cent over the same month in 
1960. 


sctence was 


In July the value of new construc- 
tion of all kinds put in place amounted 
to $5.4 billion. This was 5 per cent 
above the July 1960 level. 

For all of 1961 we look for construc- 
tion to set a new record of about 
$57 billion. 

Now look at housing—the biggest 
single segment of the construction in- 
In July 


dustry. housing starts were 








7 per cent above the same month in 
1960. For all of 1961 we estimate that 
private and public home starts will 
approximate 1,300,000. This projec- 
tion is based on a number of factors 
including a greater availability of all 
types of and 
mortgage interest rates. The industry 


housing credit lower 
is now geared to produce most any 
home the 
from a $2,500 


$100,000 mansion. 


consumer desires 


shell 


type of 
house to a 


Farther ahead, we look forward to 
a demand for at 6% million 
new housing units between 1961 and 
1965. 


We base this on a number of fac- 


least 


tors: During these five years, 44% mil- 
lion new households will be formed. 
About 1.4 million families will move 
out of their present homes and 300,000 
more will buy second homes, mostly for 
Maintenance of an ade- 

rate will call for con- 


summer use. 
quate Vacancy 


struction of an additional 300,000 units. 


The 6% million total during these 
five years averages out to 1.3 million 


new homes a year. By about 1965 the 
basic annual demand will 
around 1.7 million new homes a year, 
and this should move up to 2 million 
a year by 1970. 

Despite the progress we've been 
making in home building in the last 
decade, the present state of housing 
warrants no complacency. Our inven- 
tory of homes still includes almost 1|1 
million sub-standard dwellings. It is 
clear that we must accelerate the rate 
of urban renewal and home building. 
President Kennedy has called for a 
2 million a year home building rate 

more than 700,000 above the cur- 
rent annual level. 


rise to 


Urban renewal activity will acceler- 
ate as a result of the 1961 housing 
act. We will step-up the rebuilding 
of our older cities as a result of this 
new law which makes $2 billion avail- 
able for urban renewal over the next 


four vears. 


By MELVIN H. BAKER 


Chairman, National Gypsum Co. 


Home improvement—now already 
a $13 billion annual market, will be 
spurred by the new law which pro- 
vides liberal home improvement terms. 
New public and private residential 
construction in 1960 was $18 billion 

only $5 billion more than the re- 
modeling market. The total of 
residential construction and 
tial remodeling comes to the stagger- 
ing sum of $31 billion. 


new 


residen- 


Of all the forces working to boost 
residential construction, none is prob- 
ably more important than population 
growth. One of the most basic facts 
about life in America today is that 
ours is a fast-growing nation. A new 
American arrives every eleven seconds 

that is the rapid rate at which our 
country is growing. 


And as this steady increase 
tinues, minute after minute, hour after 
hour, day after day ... by 1970 


there will be 208 million Americans 


con- 


THE 





a net increase over the present ot 
27 million—the equivalent of 
two times the population of 


about 
nearly 
Canada. 

But not only are we a growing na- 
tion, we are a moving nation. One 
American family in every five changes 
its address every year. And this mo- 
bility will be accentuated up to and 
beyond 1970 by the continuation of 
various migrations; the move of some 
northern industries the South, 
the flight of the farmers to the cities 
and the rush of city dwellers to the 
suburbs. But a fast-growing and mov- 
ing America will require other types 
of construction besides homes. There 


into 


schools, 


will be need for more 
churches, shopping centers, public 
buildings, office buildings, factories, 


highways, bridges, hospitals and the 
like. 

The construction industry, now $57 
billion a year, will rise to around an 


$80 billion annual level by 1971. 


Urban renewal, modernization, 
keeping up with the popula- 
tion explosion, providing 

for all the special types of 
building which our growing 
standard of living demands— 
these and many other factors 
will combine to keep construc- 
tion a key and pivotal factor 


in national prosperity 


It now appears that more money 
will be spent on new construction in 
the next ten years than was spent in 
the last twenty. 

In the public sector of the construc- 
tion industry, the biggest single area 
is highway building which got a big 
boost recently the President 
signed the new highway bill. It pro- 
vides $11'% billion additional federal 
grants to the states to permit comple- 
tion by 1972 of the +1,000-mile Inter- 
state Highway The bill is 
assurance that large spending on new 


when 


System, 


highways will continue. 
This has been a rather rosy picture 


for our national and the 


construction and housing industries 


economy 


based on the assumption there will 


be no war. 
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There’s a Revolution Going on Now 


HERE have been many deep and 
(parte changes in the char- 
acteristics of the United States popu- 
lation in the last decade that point 
to expanded markets and higher liv- 


ing standards in the decade ahead. 


These have to do with the unusual 


growth in total population, the in- 


crease in number of families with 
children. an increase in the numbe1 
of married women in the labor force 


and a coming rapid growth in the 
family-formation age group of 20-29. 

Along with these trends have been 
major shifts in population, regionally 
and by type of market, with a rapid 
suburban growth, a decline in large 
central cities population and a decline 
in farm population. 

Che education level of our popula- 
tion is the shift in 


This, along with almost revolutionary 


rising with ages. 
movements upward in the real pur- 
chasing power of millions of families, 
is changing the character of our living 
standards with a trend now to home 
and family life 

The baby 1940 in the 


United States has been of such pro- 


boom since 


portions that it will have a_ pro- 


nounced effect on market potentials 
characteristics ovel 


and population 


the next 10 to 15 vears 
Che number of births in the United 
level far 


continued at a 


States has 





above earlier predictions by popula- 
The total births may 
reach 4% million in 1961-62 
pared with about 2 million in 1940. 
This is changing the composition of 
families and the age distribution of 
the United States population. 


tion expel ts 


com- 


Our population has grown by nearly 
33 million in the last 11% years from 
151.7 million in April 1950 to 184.5 
million as of September 1961, includ- 
ing Alaska and Hawaii in both peri- 
ods. It is expected to reach 223 mil- 
lion by the middle of 1972. This is 
the equivalent of adding a metro- 
politan market the size of Detroit or 
the next dec- 


Boston every year ovet 


ade—a yearly growth in population 
averaging about 3.5 million. 

The trend to families with two or 
more children at home has been pro- 
nounced. In the 10 years between 
1951 and 1961, the number of families 
own chil- 


with two or more of thei 


dren at home increased 47 per cent 
while total families increased only 15 
per cent. Thus, families with two or 
more children three 


times as fast as the growth in families. 


have increased 
years American families 
size. Now 
this trend is reversing 


For many 
decreased in there are in- 
dications that 
because of the greater number of chil- 
dren per family. 


Now some 61 per cent of all fami- 


related 


lies of two or more persons 
have related children under 18 in the 
home. 


As of July 1962, it is estimated that 
there will be 86 per cent more chil- 
dren under 10 years of age in our 
population than in 1940. 

The 22-year period from 1940 to 
1962 was characterized by the rapid 
increase in population of the two ex- 
tremes of age groups——the very young 
under 10, and those over 60. There 
was an actual decrease of 2 per cent 
in the number of young adults in the 
prime family-formation age group of 
20-29. 

The next decade will be different. 
It will be characterized by a rapid 
increase in the family-formation age 
group 20 to 29, and adolescents 10 
to 19, and a 10 per cent decline in 
the middle executive group 30 to 39. 

The increase in births may continue 
at levels above our previous history 
because a recent Census study indi- 
cates increasing fertility—particularly 
a rapid increase in the number of 
children being born to women in the 
age groups under 35. 

The coming trend to young adults 
will probably emphasize another char- 
acteristic of our population by increas- 
ing the already high mobility of the 
U. S. population—particularly among 
the younger half of married 
couples. 


our 


And this revolution is big, massive 


and of the deepest significance in determining the kind and 


character of the country we will be living in during the coming 


decades, particularly the next ten years. Statistics can be boring indeed 


but those behind the most important changes occurring today 


have profound meaning in our social and business life. For instance: 


the U. 


S. added 33 million people in the past 11% years; in the 


next decade we'll add 32 million every year making a total of about 


223 million Americans. More people, more jobs, more 


income, more houses, more everything. 
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That Will Change the Face of America 


Within any 
equivalent of our entire civilian popu- 
lation over the age of one year changes 
place of residence. From March 1958 
to March 1959, for example, the num- 
ber moving totaled 34 million or 20 
per cent of the civilian population 
over the age of one year. The greatest 
mobility was among young adults of 
20-24 years—44 per cent of these 
moved place of residence within the 


five-year period the 


year. 

Between 1950 and 1960, population 
in the suburban portion of 199 metro- 
politan areas grew 61 per cent while 
the central cities grew only 1 pet 
cent and the rest of the Unites States, 
outside of the 199 metropolitan areas, 
increased 7 per cent. The farm popu- 
lation declined 20 per cent. 

Eighty-three per cent of the total 
U. S. growth in population between 
1950 and 1960 was in the suburban 
parts of metropolitan areas outside 
the corporate limits of central cities 
as defined in 1950. The “suburbs” 
grew 61 per cent, while the entire 
rest of the U. S. grew only 4 per cent 

-a suburban growth 15 times as 
rapid as in the rest of the United 
States. 


The suburban shift is pronounced 
in all sections of the United States 
and in areas surrounding all sizes of 
central cities. 

Regional shifts in population also 
are important to consider since 65 pet 
cent of our population growth be- 
tween 1950 and 1960 was represented 
by 10 states. 

Population 

Growth N 


1950-60 Inc. 
5,130,981 49 


rr 2,180,255 79 
MY UE Sctncwnnae 1,952,112 13 
0 ee ee 1,868,483 24 
. eae 1,579,770 22 
PE: cincandcdunne 1,451,428 23 
Ec anche akialduns 1,368,982 16 


New Jersey 1,231,453 26 


Pennsylvania ........ 821,354 8 
DUE, actauensvee 757,688 32 
Total 10 States ...... 18,342,506 

Total United States 27,997,377 18 
10 States Share of Growth ....... 65% 


Another rapidly changing charac- 
teristic of our population is that of 
education level. By July 1961 the 
number of adults (over 20) with a 
full high school education 
times as great as in 1930 and 126 per 
cent greater even than in 1940. This 
adult population, about 
521% million high school graduates in 
1961, contrasted with an adult popu- 


was 54 


containing 


In the past decade the suburbs grew 61 


per cent, the rest of the country only 4 per cent—the nation is now 


predominantly urban with rural life and activity accounting for 


fewer and fewer people. The increase in educational advantages, 


the rise in incomes, the greater distribution of income, these and 


countless other factors are combining to create a veritable new face 


for America. Mr. Johnson specializes in determining facts such as 


these. He’s vice president and senior economist of J. Walter Thompson 


Company, advertising agency, and long recognized 


as a leading authority on population changes. 


By ARNO H. JOHNSON 


lation of 23 million graduates in 1940 
or a population of about 4% million 
graduates shortly after World War I, 
in 1920. 

This means that, today, we have 
quite a different population in terms 
of education than we had prewar and 
that this change can have a significant 
influence on living and reading habits 
and on “social mobility” of the popu- 
lation. It can offer favorable opportu- 
nities for expansion of consumption of 
items that fit into an upgraded stand- 
ard of living in terms of quality, con- 
venience, variety, and cultural tastes. 

The rapid change in educational 
composition of our population will 
continue. In 10 years—by 1971—the 
probable 71 million high school grad- 
uates in our adult population will rep- 
resent about 55 per cent of the total 
persons 20 years and over. That is a 
numerical increase of 35 per cent over 
1961 while the adult population grows 
13 per cent. Total college graduates 
increased from 3.9 million in 1940 to 
8.4 million in 1961, and by 1971 they 
should total 11.2 or nearly 
three times the number in 1940. 

Families headed by those with four 
years of high school enjoyed incomes 


million 
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families 
than 


than 
with 


101 higher 


headed 


per cent 


by a person less 
eight vears of elementary school. And 
families where the head received four 
or more vears of college training had 
incomes averaging 44 per cent above 
the high school graduate 

The United States has definitely en- 
tered a consumption-oriented econ- 
omy where more and more emphasis 
is being directed to improvement in 
living standards 

A change toward better family liv- 
ing and home life is reflected in the 
trend of consumer expenditures in the 
1947. Total per- 


expenditures in- 


United States since 


consumption 
949 


sonal 


creased per cent but those items 
having to do with family living having 
gone up since 1947 considerably more 
than average whereas expenditures for 


like 


items 


other types ol spectator 
amusements having declined even 
though purchasing power is much 


higher 

Consumer expenditures for toreign 
1960 were nearly four times 
1947 


home use of gas, electricity and tele- 


travel in 


as great as in Expenditures for 
and for owner-occupied hous- 


threefold. 


phone 


ing increased more than 
User-operated transportation expendi- 
tures were three times greater 
Education expenditures as a part ol 
the improved living standards grew to 
a level over three times as great, along 
with a rapid expansion of expenditures 
r\ 


ments and reading 


radio, records, musical instru- 
Health and per- 
sonal care expenditures increased far 


lor 


more rapidly than total expenditures. 
Higher 


reflected in the resurgence of religious 


living standards also were 
worship and church membership as 


shown by a jump of 50 per cent in 
church membership between 1947 and 
1960 


population grow th 


twice as fast as the 25 per cent 


Leisure time available for home and 
activities has 
Total 
weeks of vacation of workers jumped 
34.4 in 1946 
million weeks in 1959. It is esti- 


travel and recreation 


more than doubled in 13 vears. 
trom million weeks to 
yi 
mated that over 85 per cent of vaca- 
With the in- 


in leisure time the total visitors 


tions now are with pay 
cre 
to areas administered by the National 
Park Service tripled, from 21.8 million 
in 1946 to 62.6 million in 1959 

In the 10 years, 1949 to 1959. the 


the United 


am 


number of families in 


24 THE MORTGAGE BANKER + November 


4 nation on the move. Says Johnson: 


“Within any five year period the equivalent of our entire civilian 


population over the age of one year changes place of residence.” 


Families are bigger. Says Johnson: “In the 


ten years between 1951 and 1961, the number of families with two or 


more of their own children at home increased 47 per cent while 


total families increased only 15 per cent .. . thus, families with 


two or more children have increased three times as fast . . .” 





States with real incomes over $10,000 
increased 175 per cent. This is in terms 
of 1959 In other 
words, nearly three 


constant dollars. 


today there are 


many families (of two or 

with a real purchasing 
$10,000 

existed 10 years ago. 


The number of families with a real 


times as 
more persons 
power of over annually as 


purchasing power between $5,000 and 
$10,000 jumped 91 per cent. 

The total of with 
$5,000 of real purchasing power 
terms of income in constant 1959 dol- 
removed) more 
12.2 million in 

1959, while 


families ove! 


in 


with inflation 
doubled 
to 25.0 


lars 
than 
1949 million 
those with under $5,000 real income 
dropped from 27.1 million 20.1 
a decline of 25 per cent in 


from 
in 


to 
million 
numbers. 
This that 
people moved rapidly up the income 
ladder through their pro- 
ductivity and have reached purchas- 
ing power levels where discretion in 
selection of items to improve living 
standards can be important and where 
upgrading of and concepts 
could expand market potentials ra- 


means mass millions of 


increased 


desires 


pidly. 

Full utilization of productive ability 
creates the revenue for both consump- 
tion and government needs. Eight 
hundred and thirty-five billion dollars 
of production by 1972 should provide 
about $670 billion of personal income 


1961 


-an average of $/0,- 
150 per household for the 66 million 
households we are expected to have 


for consumers 


in 1972. This average income per 
household would be about 34 per cent 
above the average of $7,700 in 1961. 

As far as population growth is con- 
cerned, it can be a favorable rather 
than an unfavorable factor in living 
standards when it is combined with 
better education levels and higher pro- 
ductivity as has been the trend in the 
United States in the last decade. And 
it is indicated that the opportunities 
for better living standards will further 
improve along with population growth 
in the next decade. 


>» PLACE OF DECISION: The de- 
gree of control given by the life com- 
panies to the many billions of dollars 
of new investments made every year, 
averaging $85,000,000 every business 
day, is shown in a study of the prac- 
tices of 45 life companies by the In- 
stitute of Life Insurance. 

The nation’s 17,500 life company 
directors make up the top supervision, 
continuously at work watching over 
the investment operations of the com- 
panies they serve. Leaders in thei 
communities in practically every walk 
of life, a large share of them sit on 
the finance committees of the boards, 
meeting as frequently as t'irce times 
a week in some cases and in most cases 
at least twice a month. 


A Business Expansion Is Ahead 
—also Higher Interest Rates 


E ARE now in the early stages 

of a vigorous and broadly based 
recovery in general business activity. 
The gross national product of the 
has risen from an annual 
rate of $500.8 billion in the first 
quarter of this year to an estimated 
$526 billion rate in the third quarter, 
and there are indications that the rate 
may very well increase to $540 bil- 
lion by the last quarter. 


The Federal Reserve index of in- 
dustrial production has moved upward 
strongly from its 102.1 in 
February to a new historical high of 
113 in August. Practically all of the 


country 


low of 


leading indicators used by business 
forecasters are pointing to a further 


sustained recovery. 


The general consensus among fore- 
casters in and outside of government 
is that the momentum of general busi- 
ness expansion will extend through 
1962 and carry the GNP to a $580 
billion level by the final quarter of 
1962. A $600 billion estimate is fre- 
quently mentioned. skeptics 
about the strength of the business re- 
covery remain, but they are rapidly de- 


Some 


clining in number. 


My own views on the general busi- 
ness outlook are very bullish. I would 
not be surprised in the least to see 
an expansion in GNP to a rate as high 
as $580 billion or somewhat 
higher by the fourth quarter of next 


even 


year. 

What forces are likely to bring this 
about? 

A major force is the sharp rise in 
federal spending for defense, foreign 
aid, and welfare purposes that is un- 
derway. Earlier this year the Adminis- 
tration was saying that our Federal 
tax system constituted a drag on the 
attainment of a full employment econ- 





That’s Dr. O’ Leary’s view but he adds a proviso: namely, that 


this is the outlook for the next year and a half “if market 


forces are permitted to exert their effects and comprehensive 


direct controls are not imposed in the capital market.” 


omy because it tended to produce a 
huge Federal surplus as national in- 
come rose. It was said, for example, 
that at full employment levels of na- 
tional income the Federal surplus 
would be in the neighborhood of $10 
billion. In order to prevent the de- 
velopment of such a large surplus from 
choking off business expansion before 
full employment was reached, it was 
argued by Administration economists 
that Federal spending would have to 
be stepped up, or taxes cut, or a com- 
bination of the two carried out, in 
order to eliminate most of this poten- 
tial surplus. 

Now it is clear that the Berlin crisis, 
plus expanding federal spending for 
foreign aid and domestic 
welfare purposes, is taking care of the 
problem of a budget surplus. The way 
things are developing with regard to 
Federal spending, it will be difficult 
to achieve a balanced budget by fiscal 
1963 without a tax increase. 


economic 


So, the Federal budget is certain to 
be a powerful expansionary force in 
the and one-half, if not 
longer. 


next year 

Beyond this, I believe that there are 
several other forces which will contrib- 
ute to the strength of the expansion. 
One is that it is reasonable to expect 


By DR. JAMES J. O°LEARY 


Director of Economic Research, 


Life Insurance Association of America 


a further stepup in the rate of ac- 
cumulation of inventories. 
Business was liquidating inventories 
at an annual rate of $4 billion in the 
first quarter of this year at the low 
point of the recession. In the second 
quarter there was a shift to an ac- 
cumulation rate of $2.4 billion, and 
past experience suggests that this rise 
of inventories will continue for a pe- 
riod, especially if consumer spending 
moves upward. There good 
grounds for anticipating a vigorous in- 
crease in consumer spending. Con- 
sumer incomes are rising, the volume 
of consumer credit has been pared 
somewhat this year, thus providing a 
better base for a new expansion, and 
the psychology of the consumer should 
be favorable to an increase of spend- 
ing. We are beginning to see some 
public concern about the revival of 
inflationary pressures and this may 
very well lead to anticipatory purchas- 
ing of durable consumer goods and 
automobiles as the weeks go by. 


business 


are 


In another area, the various sur- 
veys of business spending for plant 
and. equipment indicate that such 
spending is moderately on the rise. 
Despite the figures showing excess 
plant capacity, I expect that general 
business developments of the next year 
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and one-half will encourage a signifi- 
cant increase in the rate of expendi- 
I also 


rises 


tures for plant and equipment 
think that as 
we shall witness some expansion in 


national income 
residential construction, part of it pos- 
sibly in anticipation of price increases. 
Of course, a rising level of expendi- 
tures by state and local government 
units is always with us and I can see 
no reason why the increase will not 
be extended into 1962. 

As I view the future, the big ques- 
tion is whether troublesome inflation- 
ary pressures will be revived in 1962. 
Despite the high rate of unemploy- 
ment still reported, along with excess 
plant capacity, it is difficult for me to 
see how renewed inflationary pres- 
sures can be avoided in the next sev- 
The task of the Admin- 


inflation is 


eral months 
with respect to 
difficult. Our 

payments situation 


istration 
extremely international 
balance of makes 
it imperative that we avoid a renewal 
of the upward drift of the general 
This has been stated many 
officials. At 


government is 


price level 
Administration 
the 


times by 


the same time 


eager to have domestic business ex- 


pansion advance to full employment 
levels. A major goal is to achieve faster 
economic growth. The Administration 


also apparently wants the Federal Re- 


serve to maintain easy credit to pro- 
vide a favorable climate for expan- 
sion. Government officials talked 


earlier this year about using fiscal pol- 
icy as an alternative means of combat- 
ing the resurgence of inflation, but it 
that Federal 


spending has made this academic. 


now seems clear rising 

It seems to me that as the months 
go by the renewal of inflationary pres- 
sures will force the monetary authori- 
ties to move to a policy of general 
credit restraint. There is, however, a 
danger that the government will push 
expansionary fiscal and monetary pol- 
icies to the point of provoking re- 
newed inflationary pressures and may 
take holding the 


lid on the general price level by means 


then the course of 
of the imposition of selective credit 
and direct price controls. 

What does this general business out- 
look suggest with regard to the pros- 
pects of long-term interest rates? 

[ think that it means upward pres- 
sures on rates in the rest of this year 
and through 1962. We could easily 
experience the same kind of increase 
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in rates in the next year and one-half 
that occurred in 1956-57 or from mid- 
1958 through early 1960. This will 
be especially true if the general price 
level moves upward or, more impor- 
tantly, if the general public becomes 
inflation-minded. 

What are the forces which I expect 
to lie behind this anticipated rise of 
long-term interest rates? The most ob. 
that the demand for 
capital will undergo a 
nounced expansion if my general busi- 


vious one is 


funds pro- 


ness forecast is reasonably correct. A 
second is that the kind of an economy 
I foresee it is likely that investor in- 
shift 


fixed-income obligations toward equi- 


terest will tend to away from 
ties. Thus, the supply of funds avail- 
able for fixed-income obligations will 
decline proportionately to the demand 
for such funds. Thirdly, as inflationary 
pressures begin to reappear the mone- 
tary authorities will be compelled to 
shift from an easy credit policy to one 
of restraint. 

Bond yields have already begun to 
move upward. Mortgage yields have 
apparently been steady in the past 
few months but we could now be on 
the verge of an upturn. 

A review of the trend of long-term 
interest rates during the postwar pe- 
riod leads to the following conclu- 
sions: 


> Holding 


down by Federal Reserve pegging of 


long-term interest rates 


the prices of Government securities 
is a disastrous policy because it re- 
quires monetization of the debt and 
thus converts the Federal Reserve into 
an engine of inflation. 

> Following the unpegging of govern- 
ment securities prices, interest rates 
have trended upward since 1951 bas- 
ically because during many of these 
years capital demands have tended to 
exceed the supply of capital funds. 

> When the Federal Government has 
pursued a course of action which con- 
tributed to a rising general price level, 
or threatened to do so, this has ac- 
celerated the rise of interest rates be- 
cause it has inflated capital demands, 
on the one hand, and has discouraged 
investment in interest-bearing obliga- 
tions, on the other. 

>» The forces at play in a compara- 
tively free capital market such as ours 
are extremely powerful and in the end 
call the 
>» Accordingly, my guess is that if we 
experience a pronounced general busi- 
ness expansion running through 1962 
as I expect we shall), long-term in- 
terest rates are bound to rise signifi- 


tune on interest rates. 


cantly in the next year and one-half 

provided market forces are permit- 
ted to exert their effects and compre- 
hensive direct are im- 
posed on the capital market. 


controls not 


meeting of the 
which 


anniversary 
Committee of 


As before the 20th 
National Agricultural Credit 
MBA is a member 








Servicing Loans... 


A goodly portion of our mort- 
gage debt is “serviced”, that is, 
an agent of the investor actu- 
ally collects the monthly pay- 
ments and remits to the 
investor. For his work he keeps 
a participation or service 
charge, usually 4% interest. 

Our amortization schedules, 
on request, will show this par- 
ticipation cach month, as well 
as the net interest going to the 
investor. 


FINANCIAL pPuBLISHING COMPANY 
82 Brookline Avenue, Boston 15, Mass. 
BANKERS, NUMBERS WISE 


HELPS FOR 


But frequently we have had 
inquiries as to what the dollar 
income is from year to ycar for 
servicing mortgages, so we ran 
off a little pamphlet entitled 
“Service Income” which tells 
you just that. Free copy gladly 
sent on request, or you may 
buy 100 with your imprint at 
30¢ to give to your mortgage 
banker friends. 


KENmore 6-1827 
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LOOKING AHEAD IN MORTGAGE BANKING 


OR my initial comments on this page, I would 

like to express my gratitude to the members 
of the Mortgage Bankers Association of America 
for granting me the opportunity to serve the As- 
sociation and the mortgage industry during the 
coming year. It is a great privilege and a real 
honor and during the ensuing months the Associa- 
tion and its growth and advancement will have 
top priority with me. I would like it noted, how- 
ever, that I approach my tasks and duties with no 
broad, far-reaching one-year plan. I have no ten- 
goal program, each part of which must be achieved 
according to a certain schedule. Instead, I vis- 
ualize the coming year and my contributions as 
another step in the further de- 
velopment of our industry and 
our Association. Each passing 
year in mortgage investment 
becomes more and more im- 
portant with the multitude of 
new ideas, developments and 
concepts and innovations in 
methods and procedures — so 
many, in fact, that the new 
is becoming almost common- 
place and, rapidly, obsolete. 
Mortgage origination and in- 
vestment are experiencing tremendous changes and 
more are ahead; thus it behooves us all to be alert 
to. and take advantage of, this evolution that is 
taking place within our area of credit. 

The prospects for mortgage banking in the com- 
ing year—and I think a good deal beyond that 
are good. Our industry has made amazing prog- 
ress. It has a look of vitality, stability and sound- 
ness that is enviable. Our contribution to the 
health of the national economy has been a very 
real one and consequently, I believe that we 
should enjoy a high degree of satisfaction for past 
accomplishments and am convinced that we can 
look into the future with confidence. But, as is 
true in all other fields of endeavor, we face many 
new frontiers. As I said, I have no set formula of 
objectives for the year, but there are certain areas 
of more than average interest to which I suggest 
members give their consideration. 

It has been said that no man is an island; let 
us remind ourselves that our own specific area of 
mortgage investment is not an island. We, and all 
other components of mortgage investment, are 
parts of a whole, a fact which is being more force- 
fully demonstrated all the time. I recently enun- 
ciated the idea that it is time for all of the seg- 
ments of mortgage investment to reason together, 
work together and strive for a better understand- 
ing. I repeat it now because I think that a prime 
development for the future is a closer cooperation 
among all elements working in mortgage finance. 

Second, our mortgage industry is woefully lack- 
ing in basic statistics—no other major industry is 
so barren of essential factual data upon which to 
base ordinary business decisions—this, despite the 
fact that mortgages account for more new capital 
every year than any other investment source! This 
has long been recognized in MBA and this year I 





Carton S. Stallard 


hope that with the cooperation of our membership 
as a whole in making such information available, 
some substantial progress can be made in correct- 
ing the situation. 

Third, I would remind members that we have 
created a superb educational program, one that 
has been highly successful and will continue to be. 
The favorable prospects in the busy years ahead 
and the resultant need for skillfully trained per- 
sonnel is a signal to us all that we must fully 
utilize our educational facilities and expand them 
where and when we can. Our industry needs com- 
petent manpower and this need will increase. 

Fourth, this year’s housing legislation in many 
ways creates new challenges to private mortgage 
lenders and to the private credit system. The point 
I would make is that these challenges must be 
faced, whether or not they conform in all respects 
to our preconceptions, because they arise from 
real problems which we all wish to solve if we can. 
Let us, therefore, approach the new concepts with 
open minds and give them a fair trial. 

Fifth, I propose that at the same time we not 
let up in our sincere and determined efforts to 
assist FHA in being the efficient instrument of the 
private market it is capable of being, that we resist 
in every way the drift toward burdening FHA 
with all kinds of social schemes and programs 
that, in short, we try to return it to its original 
concept under which it became one of govern- 
ment’s outstanding achievements. 

Sixth—and this seems highly important to me- 

I hope this year will prove to be a period when 
mortgage bankers everywhere will achieve a bet- 
ter understanding of the vast and complex changes 
that are occurring within our industry, that we 
attain a better recognition of the forces which 
have been responsible for our growth, that we 
arrive at accurate appraisals of the extent of their 
existence today—in brief, that we achieve a better 
orientation of mortgage banking to the times and 
the conditions of today. That may sound a bit 
general and vague but the implications have a 
profound meaning for all of us. 

Seventh, and above all other considerations, is 
the national interest, the country’s welfare. With 
the unabating cold war and the multitude of in- 
ternational tensions, the nation’s interest is our 
prime consideration. 

I would be remiss if I failed to mention that 
practically without exception all members who 
were invited to serve on committees accepted. Con- 
sequently, an excellent group has been assembled 
and for this I am deeply appreciative. If the mem- 
bers follow the same pattern of excellent coop- 
eration with the committee members and the of- 
ficers as they have in the past, which I am sure 
they will, I am certain that the maximum con- 
tribution to a successful mortgage banking year 
is inevitable 
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IN MIAMI IBEACII 


Does an annual convention, or a 
meeting of a large number of people 
within an industry, accurately reflect 
what conditions are within that in- 
dustry, tend to point the way to what 
is ahead? Many, in MBA at least, 
have thought so; and if it is so, what 
opinion, what general feeling came 
out of MBA-in-Miami Beach in 1961, 
the 48th annual Convention of the 
Association? 

What degree of doubt was there, of 
fears for the future at a time when 
there are unmistakably fears on the 
part of many because of the threat of 
foreign developments? One mortgage 
broker letter commented that “tradi- 
tionally” prices in the secondary mar- 
ket seemed to ease after every MBA 
Convention. Safe answer would seem 
to be that the consensus was not one 
of doubt, fear or worry about the 
future (Life magazine said “Mortgage 
bankers meeting in Miami Beach were 
gingerly optimistic: business is good 
but not so good that prospective home 
builders need worry about a quick 
increase in mortgage interest rates.” 
The consensus, more accurately, was 
that these are pretty even-keel times; 
business has been better at periods in 
the past—and it has been worse. Sup- 
ply and demand—supply and demand 
of about everything—are in as good 
balance as we probably have a right 
to expect and as we have had in a 
long time. That's saying a good deal 
in view of the somewhat uncertain 
prospects for funds for mortgage in- 
vestment, for the present soft condi- 
tion in many segments of real estate 
and in that all-important area of 
investors’ preferences! 

Whatever the view—and yours 1s 
as good as that of anyone else--MBA- 
in-Miami-Beach was a cheerful, happy 
time, and evidences of it were plenti- 
ful all up and down Collins avenue. 
Many, a great many, thought it was 
the most pleasant annual Convention 
the Association ever had—and most 
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included “profitable” to that judg- 
ment. One thing members heard was 
pronouncements by many _ speakers 
that conditions beyond our shores are 
having a great and vital affect on our 
lives now and that there will be no 
let-up in this department. They heard 
that we will need a lot more savings 
of the people to finance the growth 
that is clearly indicated. And, getting 
down to more basic matters, members 
heard discussed, at one session or an- 
other, most of the problems they are 
faced with all the time—FHA, its 
future, its plans; the expanded hori- 
zon which the 1961 housing legisla- 
tion provides; the new things that 
are here, and coming, that challenge 
the mortgage banker, that offer him 
new opportunities to do things he 
hasn’t done before. If you heard it 
all you heard something of just about 
everything that affects your business 
right now—but you couldn't have 
heard it all, of course. 

It was a big convention, more than 
3500, the most MBA ever had. And 
it was the ladies who made it the 
biggest, in more ways than one. There 
were more than 1100 of them, the 
most ever. As for members themselves, 
the number was somewhat more than 
New York and Chicago Conventions 
but only slightly. Registrations were 
from everywhere, practically every 
state, Canada, Puerto Rico and even 
from some places more distant. 

Before the Convention in these 
pages members often saw suggestions 
that “you cannot afford to miss it 
: it’s the best investment of your 
time and energy in your business . . .” 
Was it? We think so. MBA-in-Miami- 
Beach in 1961 had a look about it 
that reflected the feeling that some- 
thing important was going on—and 
we think that there was. If you 
weren't there, the following pages will 
give you a bit of what transpired but 
it won’t make up for not coming. In 
1962, it’s Chicago October 1-4. 


What They Said in Miami 
Beach, Capsule Form... 


More savings needed 
for the U.S. growth 


that is ahead 


If this country ts to finance the vast 
economic expansion which the imme- 
diate years ahead are going to demand 

and do so without inflation—then 
the job must be done with capital 
funds accumulated from the savings of 
the people—and as of now these aren’t 
proving adequate for the task, MBA 
President Robert Tharpe said in the 


“The most dynamic growth results 
from the private investment of volun- 
tary savings rather than the centrally 
directed investment of savings forced 
through taxation. 


“Yet we have no national policy on 
savings. While inflation has no avowed 
friends, the types of governmental ac- 
tion that make for inflation are still 
dear to many. We do not have a con- 
sensus within the government as to 
what must be done to maintain the 
stability of the dollar and the confi- 
dence in fixed-dollar investments 
which is the essential requirement for 
the growth of savings. Nor do we find 
the conviction which most of us would 
like to see that the private market 
rather than the governmental estab- 
lishment gives us the better assurance 
of the growth as well as of the equi- 
table distribution of our resources. 


“If we accept the principles which 
we claim to believe in, then we must 
devote ourselves, as citizens as well as 
mortgage bankers, to their realization. 
We must enunciate and subscribe to 
and press for the affirmation of a na- 
tional policy on saving and _ invest- 
ment. Even this will not be of much 
use unless we are able to translate pol- 
icy into practical application in fiscal 
practice, monetary actions, taxation, 
governmental relationships, and insti- 
tutional arrangements.” 


Then he turned to FHA and MBA’s 
constant desire and effort to see that 
it be permitted to do the job it can 
and should do. 


“Part of the difficulty now is the 
close political domination in which 
FHA is held—a domination that would 


address opening MBA’s 48th Conven- 
tion. His theme for the Presidential 
address was significant 
not to concentrate principally 
on matters directly relating to mort- 


because he 
é hose 


gage banking and mortgage bankers 
but on those with the broadest and 
most direct meaning for the entire 


nation. 


certainly be increased if it were to be 
incorporated in a cabinet post mainly 
concerned with direct loan and grant 
operations. Most of the government 
agencies that exercise similar or re- 
lated functions, such as the Federal 
Home Loan Bank Board, the Federal 
Deposit Insurance Corporation, and 
the Federal Reserve, have some degree 
of remoteness from the immediacies of 
politics that permits them to carry out 
their functions without the intimate 
and constant political 
which FHA is subjected. Here again 
is an anomalous situation, since FHA 


pressure to 


operates completely on its own income, 
has built up its reserves from its own 
income, and has repaid its early Treas- 
ury advances from its own income. 
Few instrumentalities of government 
have a better claim to the independ- 
ence of action that is required in a 
market-oriented operation. 

“In spite of this, Congress treats the 
agency as if it were operating on direct 
appropriations. It repeatedly hinders 
FHA’s performance by refusing to per- 
mit sufficient leeway in the use of its 
income to meet variations in activity 
that are characteristic of any business. 
Like the interest rate question, this 
also constitutes a major weakness in 
the FHA system and cries out for cor- 
rection. 

“The questions that we now have to 
decide are: can these defects in the 
FHA system be corrected, if so, how 
may they be corrected; or, if not, what 
practicable alternative could be de- 
vised? Plainly, if FHA is to do the job 
that it was designed to do and that 
needs to be done, some major renova- 


tions are in order. 
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lS. dominance in 


markets abroad 1s 


oreatly altered 
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For som 


other, MBA’ 


Miami Beach Convention turned out 


reason or 


to be heavy on the foreign affairs side 

the planning wasn’t that way but 
the results proved timely. The prin- 
advisor to President 
Eisenhower, Dr. Raymond J]. Saulnier, 
has just 


é tpal economi 


returned from an eight 


“The impact of all of this was to 
impress me very forcibly with the stiff- 
ness of the competition which we face 
in world markets. There is no question 
but that the enormous but necessarily 
temporary competitive advantages that 


he United States enjoyed in the years 


immediately after the war have been 


greatly reduced; the important fact is 


that in some lines they have been 


wholly reversed. The total of manu- 


factured goods which we export is 


higher today. to be sure, than it was 
ten years ago, but our increases have 
lagged behind those of other countries, 
with the result that our share in the 
manufactured 
And as 


things stand now, U.S. producers find 


export markets for 


voods has tended to decline. 


themselves at a distinct disadvantage 
competitively in many export markets. 
Chis is evident in the statistics; it was 
evident, also, in the comments of many 


and 


neers who, as they showed me around 


foreign factory managers engi- 
their plants and as they saw me look- 
ing at the labels of origin on pieces 


and 


originated 


and 
that 
abroad, pointed out, often a bit plain- 


of machinery equipment 


usually finding they 
tively, that they would rather use U.S. 
equipment but ‘it costs too much.’ 
And this price factor is critical when 
that the 


equipment with which we compete is 


you realize foreign-made 
often of very high quality and fre- 
quently has the advantage of being de- 
signed more closely than ours to the 
needs of producers abroad. In short, 
the competition we face is very keen. 


months world tour and MBA-in-Miami 
Beach was the occasion of his first pro- 
nouncement. The principal Saulnier 
conclusion: the U.S. faces increasingly 
stiff competition in world markets, na- 
tions all over the world are, mostly, 
doing very well, a new day in world 
trade 1s here. 

“It must be perfectly clear to any- 
one who has visited the Soviet Union 
that their threat to the Free World is 
entirely military and propagandistic. 
Chere must be a massive drain of re- 
and space 
I don’t see how 
one could account for the look of the 
Soviet civilian economy except on the 


sources into defense into 


research: otherwise, 


ground that their system is inefficient. 

“Whatever the cause may be, there 
is no doubt but that the Soviet civilian 
economy, with its shortages, its high 
prices, its all-too-often poor or at best 
barely adequate quality of goods, and 
its really quite unattractive and poorly- 
constructed housing is lagging badly. 
Indeed, for an economy in which vir- 
tually everyone is at work of some sort, 
which is planned from top to bottom 
with apparently not a single objective 
other than to output, and 
which has been organized on this basis 


increase 


for forty years, it amazes one that the 
consumer economy is as poor as it is. 
The Soviet Government must be mak- 
ing an extraordinary effort in the mili- 
tary and space fields; if they are not, 
one cannot escape the conclusion that 
they have discovered and developed a 
really quite inefficient economic sys- 
tem. My own impression is that what 
one sees in the Soviet Union reflects 
both of these things—a very large 
drain of resources into military and 
and an 
which is, by its structure and function- 
less efficient than it 
monly regarded as being.” 


space uses economic system 


ing, far is com- 





The Saulnier view was echoed from 
the same rostrum on the same day by 
a familiar figure at MBA meetings for 


Rowland Collins, 


fen years, Dr. G. 


“Throughout this new decade we 
will be living and working in an in- 
world of 
affairs, so long as hot war 
may be avoided, are and will be in- 


tertwined, interwoven, and interrelated 


ternational nations whose 


economic 
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dean emeritus of New York Univer- 
sity’s graduate school of business ad- 
Some of the things he 
had to say to the Convention were: 


ministration. 


with our own. Beyond the geograph- 
ical boundary lines of our own nation 
we will not be able to exercise cata- 
gorical decision or positive sovereignty. 
We can only advocate. 








Sanity in spending 
vitally needed 10 


avoid intlation 


“Clearly, we no longer have a kind 


of world monopoly on the business 
tenets of mass production, mass distri- 
bution, and mass consumer financing. 
The dominant position of our domestic 
economy as the chief supplier to Eu- 
rope of manufactured goods in general 
and of capital goods in particular has 
terminated 
And even our own monetary authori- 
ties have lost their freedom of unilat- 
eral action and are obliged to coordi- 


been it may be forever. 


nate our monetary policies with those 
of the leading industrial nations of the 
free world. 

“Certainly, the discipline of foreign 
competition dictates that we cannot 
tolerate even a creeping inflation of 3 
per cent per year, advocated by some 
as the price of growth—that is, if we 
really want to avoid the significantly 
harmful effects of a further pricing 
ourselves out of foreign markets, a 
further loss of gold, a further loss of 
international respect for our money, 
and a consequent further outflow of 
short-term liquid assets. 

“The second environmental factor 
that we need constantly to remember 
is that throughout the 60’s, barring the 
unpredictable aftermath of nuclear 
holocaust, we will be living and work- 
ing domestically in a political econ- 


omy. In a representative democracy 





like our own, economic programs move 
no faster and no further in the long 
reach, than the people as a whole un- 
and approve. Of and by 
itself, economic science may accurately 
diagnose a painful illness and secondly 
prescribe a remedial specific. 


derstand 


“On balance, it is time to stop fight- 
ing the recession. We can discount the 
slight September 
caused by hurricanes and by strikes. 


hesitation largely 
We appear to be safely out of it. A 
new climate of confidence seems com- 
pletely justified, based not only on the 
speed of the advance from last winter's 
trough, but also on the character of 
the current upturn, which has been 
strong, widespread, remarkably well- 
mannered, and significantly devoid of 
price increases. 

“Personally, I believe that what we 
have actually experienced in 1961 is 
a generally normal and purely cyclical 
recovery from a mild recession. For 
the most part, at least to date, I think 
that we can delete from this cyclical 
recovery, any pronounced effect of the 
economic measures taken by our new 
political administration and any pre- 
sumed impact by the intensification of 
Mr. K’s gigantic toothache. Up to 
now, I doubt that either of those mat- 
ters has significantly amplified ou 
pure cyclical recovery.” 





And for the third time—same day, 
same rostrum—came a warning that 


we must look abroad for many of the 


“Preservation of the American econ- 
omy is equally as important as build- 
ing a defense establishment adequate 
to meeting the Russian challenge. 
Without a stable economy, a sound 
dollar and a fiscally-responsible gov- 
ernment, having the fastest planes, the 
most destructive missiles and the finest 
striking forces will be of no avail. 

“Happily, all are possible if the 
American people will but face up to 
the reality that freedom does not come 
cheap. The inconvenience of forego- 
ing the luxury of unnecessary govern- 
ment spending programs and the belt 
tightening of paying any additional 
taxes which may be required are small 
prices to pay for a way of life which 
has given us the greatest and freest 
country in the history of civilization. 

“Another round of inflation as the 
unwelcome by-product of increased 


outlays for national defense (will be 


problems we will be facing. This time it 
was froma distinguished member of the 
Congress, Sen. Herman E. Talmadge. 


ours) unless steps are taken to reduce 
non-essential federal expenditures and 
to balance the national budget.” 





President Kennedy 

to President Thar pe 
Please convey my _ personal 
greetings to those attending the 
48th annual Convention of the 
Mortgage Bankers Association of 
America. The members of your 
Association certainly play a vital 
role in contributing to the 
strength and growth of our econ- 
omy. I know that your individual 
and cooperative efforts will con- 
tinue to be directed to the pro- 
visions of mortgage funds for the 
improvement of housing stand- 
ards for all of our people. My 
warmest regards and best wishes 
for a successful Convention. 
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On the Rostrum 


> Opening session 

Dean Collins, Senator Talmadge, 
President Tharpe, Dr. Saulnier and 

L. K. Horn when the messages ;anged 
ym foreign affairs, world trade and 
Communist economic threats to 


volicy and the domesttc economy 


> Another session: 

Vice President Dale Thompson, 
HHFA Administrator Robert C 
Weaver, Perry Prentice, President 
Vharpe, H. Ladd Plumley and S. W 
Hawley with the discussion encom- 
federal housing policy and 

that’s coming and hou 


Ors Tre gard the future 


» And anothe 

Charles Agemian, President Tharpe, 
John Scott and D. C. Sutherland 
vith the tofncs ranging from bankers- 
ind-mortgage-bankers and thet 
attor hip, the investment outlook 
mortgages and Soviet experience 


in world trade 


>> THEY WERE THERE: That’s newly 
elected MBA President Stallard (third from 
left, in group below) with S. Guernsey 
Jones, Newark; Donald K. Vanneman, At- 
lanta; George B. Underwood, Irvington, 
N. J.; former FHA Commissioner Julian 
H. Zimmerman, Austin; Aubrey M. Costa 
and E. C. Greene, Dallas. Quartet to im- 
mediate right consists of Raymond H. Bettle 
und Frederick H. Waitz, both of Elizabeth, 
N. J.; and Lawrence A. Epter and Alex 
E. Schneiderman, New Y ork. 


In the foursomes below, are seen (first) Frank B. Williams, George G. Radcliffe, far right, both of Baltimore; with Donald 
J. W. Hardin and Robert W. Warren, all of Jackson, Miss., with S. McGregor and Everett Cook, Houston. These were camera- 
Clinton W. Schelling, New York; and (next) John K. White and recorded in the corridors. 


y ; ' ay” 
Pan & . 





Work in the Workshops 


Would members get up and be 
ready for Workshop sessions at 8 in 
the morning—in Miami Beach? The 
question was asked—and the answer 
was yes. In fact, practically everyone 
at the Convention was on hand for at 
least one session during the two days 
they were given. One was New Wine 
in Old Bottles, a mixture of many 


F 


ALSO SEEN: First, (below left) a jolly foursome with 
C. Douglas Wilson, Greenville, S. C.; T. Tunstall Adams, Jr., 
Richmond; Albert N. Rohnstedt and Donald E. Nettleton, New 


Two quartets at bottom of page consist of F. Robert Quin- 
livan, Miami; Thomas W. Christy, New York; H. J. Murphy, 
Miami; M. C. Alfriend, Orlando; followed by Douglas D. Mc- 


varied problems, developments and and industrial loans. 
propositions which 
banking today and are new to the 
industry. The second was on New 
Opportunities in FHA, a third on 
Tax Matters bearing directly on mort- 
gage banking and a fourth was a sim- 
ulated life company investment com- 


mittee considering income property 


Dr. Saul Kla- 
man, W. W. Wheaton, H. Cecil Kil- 
patrick and Robert H. Pease con- 
ducted. It was all practical, basic and 
based on proved experience—and they 
added up to the Convention hit of 
1961. So enthusiastic were members’ 
comments about the Workshops, they 
can be sure there will be many more. 


touch mortgage 


Haven, Conn. Next, a more serious quintet-—C. Armel Nutter, 
Jr., Camden; T. R. Lamon, Toronto; C. Armel Nutter, Sr., 
Camden; L. S. Davis, Toronto; John D. Cotney, Jr., Camden. 


Iver, Portland; M. S. Christianson, Eugene, Ore.; Ernest H. 
Miller and Jack Miller, Salem, Ore. Despite the accent on pleas- 
ure, MBA’s 1961 was as working a Convention as any in the past. 
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coith right direction 


‘ 


The nation seems headed into a pe- 
riod of sensational growth with gross 
national product increasing by be- 
tween 40 and 50 per cent in the next 
ten years, said H. Ladd Plumley, chair- 


“Gross national product, which ran 
at an annual rate of $505 billion in 
1960, will run $725 to $775 billion in 
1970 with our labor force increasing 
from around 70,000,000 to 85,000,000 
by 1970. 


“These projections are mode hope- 
fully in constant 1959 dollars. Serious 
inflation would distort this picture. In- 
dustrial capacity has grown faster than 
output and there is reason to believe 
that 
acting as a pricing martinet that in- 
be min- 


with international competition 
flation over the decade can 


imized. However, there are areas in 
our country’s economy which can push 
the fires under the boiler of inflation 
and one of these, of course, is a seri- 


ously unbalanced federal budget. 


“The average income for family be- 
fore taxes in 1970 will approximate 
$9,000 and the families who will have 


earned over $7.500 will have more 


than doubled. 


man and president of the State Mutual 
Life Assurance Company of America, 
Worcester, Mass. Will it? Yes, he 
said, provided—always that recurring 
provision these days—there is no war. 
“While it may seem later that the 
gain in housing starts over the next 
decade was not overly impressive, it 
appears that the amount to be spent 
for each housing unit will increase by 
1970 approximately 25 per cent over 
what it is at the present time. This 
is brought about by larger families 
with more money to spend who will 
want larger, better equipped, higher 
quality houses. This increase in dis- 
posable income which people will have 
to spend upon their housing units is 
perhaps providential in view of the 
possible increasing cost of the home 
building itself. Since 1929 the cost of 
home building, labor and materials 
has increased 130 per cent. However, 
it is hoped that we are not in for very 
large increases in the cost of housing 
over the next ten years. Research and 
development will provide new and 
cheaper materials and the fabrication 
of the building itself will require fewer 
manhours with each passing year.” 





Gradually, as one convention session 
led into another, the topics on the ros- 
trum got closer to matters of the im- 


“Mortgage lending activity of sav- 
ings banks depends largely on the in- 
flow of new money and willingness of 
shift mortgages from 
other forms of Both of 
these are affected by general business 


banks to into 


investment. 
conditions. If business activity surges 
ahead, resulting in increased demands 
for money from all parts of the econ- 
omy, growth of savings deposits prob- 
ably will slacken, thus generating less 
funds for mortgages from this source. 
Increased business activity is likely to 
result in higher interest rates gener- 
ally. Since mortgage rates move more 
slowly than other rates in the money 
market, the spread between yields on 
mortgages and yields on bonds may 
narrow, and thereby make mortgages 
less attractive and encourage less 
transfer of funds into mortgages from 
other investments. 

“On the other hand, the ability of 
savings banks to compete for the sav- 


ings of the public hinges to a con- 
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mediate moment. Said Samuel W. 
Hawley, president of the National As- 
sociation of Mutual Savings Banks: 


siderable degree on their ability to 
pay attractive interest rates to savers, 
which in turn requires investment of 
a high proportion of their assets in 
mortgages. Owing to this need to in- 
crease earning power, as well as the 
rise in total savings, the increasing 
mortgage repayments, and 
widespread recognition of investment 
values in FHA and VA mortgages, 
savings banks will continue to par- 
ticipate actively in the national mort- 
gage market. 


flow of 


“Hanging like a sword of Damocles 
over the ability of savings banks to pay 
competitive rates to savers, however, 
is the threat of changes in the cor- 
porate tax formula together with the 
proposed withholding of taxes on in- 
terest paid the depositors. Either one 
or both of these tax proposals could 
result in a sharp reduction in deposit 
inflow. Savings banks are essentially 
community institutions, which reinvest 
depositors’ funds in their own com- 





SAVINGS 


c 


and need for 


them unbalanced and 


hi 


dino 
S 


may suffer 


munities and states to the extent prac- 
tical, Investment in out-of-state mort- 
gages for many savings banks, therefore, 
is necessarily a marginal activity. 
Consequently, any reduction in total 
mortgage lending of mutual savings 
banks resulting from increased taxa- 
tion or other causes would be accom- 
panied by a considerably sharper drop 
in their out-of-state lending. 


“Thus, proposed tax changes, which 
may be before the Congress in the next 
few months, would seriously affect the 
national mortgage market, and curtail 
the availability of savings to finance 


the nation’s housing needs. I believe 


that continued growth of the savings 
industry, together with the ever in- 
creasing amount of repayments to be 
reinvested, and together with the 
strong dependence of savings banks on 
the national mortgage market to meet 
their investment requirements, provide 
assurance that savings banks will chan- 
nel a steady flow of money into the 
national mortgage field. This volume 
may be subject, however, to sharp 
fluctuations induced by such things 
as increased taxation or sharp changes 
in the business picture which may 
affect the broad basis of the willing- 
ness of people to save in mutual sav- 


ings banks.” 





A banker—and a banker from the 
nation’s largest bank—D. C. Suther- 
land, senior vice president of the Bank 
of America, San Francisco, told MBA 
that the savings of the American peo- 
ple needed to finance the growth and 
expansion of the nation’s 
during the years immediately ahead 


economy 


“The question of the adequacy of 
the 
operating at or near full capacity 

Where the reverse is true and an ef- 
fort is made to save in excess of in- 


savings arises when economy is 


vestment opportunities, total output 
would decline. Something would have 
to give: either 
the point where what people wanted 
to save would equal what they wanted 
to invest, or the government would be 
forced to adopt a fiscal policy which 
would absorb the excess savings. 


income would fall to 


“The reason I have some reserva- 
tions concerning the effect of consumer 
demand upon the level of residential 
construction stems from my analysis 
of the relationship between average 
incomes and the cost of new houses. 
While median personal income has 
just about doubled during the post-war 
years, the cost of a new dwelling unit 
has more than doubled. Although we 
all recognize that housing values have 
increased noticeably during the 
same time may have 
reached the point where many of the 
non-home owners cannot afford the 
increased cost of a new home, irre- 
spective of quality and despite a pos- 
sible further liberalization of terms. 
In short, I believe that a significant 
portion of the housing industry has 
priced itself out of the market. 


also 


period, we 


“With the demand for housing hav- 


will not be fully adequate to meet 
the need and one factor in the out- 
look during this pertod is for moderate 
inflation with the home building in- 
dustry bearing the brunt of the im- 
between 


balance savings and invest- 


ment. 


ing lost some of its buoyancy as a re- 
sult of the high rate of construction 
in the 1950’s ($12 billion) and with 
some possible limitations on the avail- 
ability of mortgage money, the home 
building industry will lack some of the 
force it enjoyed in the 1950's. 

“Our national administration is 
aware of this condition and is ap- 
parently committed to attempt its al- 
leviation. In my view, however, they 
face almost insuperable obstacles to 
their efforts in this field. 

“Spokesmen for the administration 
have stated their intention to increase 
the volume of home building and at 
the same time take steps to reduce in- 
terest rates. 

“In a situation where funds are not 
especially plentiful for financing a high 
home building, a reduction 
of interest appears to me to 
present an irreconcilable conflict. Un- 
less there should be a direct govern- 
which the 


level of 
rates 


ment financing, in case 
mortgage market as we have known it 
would disappear, I cannot visualize 
how a construction program of the 
proposed magnitude could be financed 
without an increase, rather than a 
decrease, in rates. Surely, the compe- 
tition for other attractive long-term 
investments would not permit funds 
to flow into the mortgage market un- 
less there were some inducement.” 
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Around the convention at various events: King Upton, Boston; 
John A. Gilliland, Jacksonville; B. B. Bass, Oklahoma City; W. H. 
Pescosolido, St. Louis. And, next, James T. Wilcox, Worcester; 
Edward Muhsfeld, Los Angeles; MBA President Robert Tharpe; 
George D. Blakeslee and Richard H. Wilson, Worcester; C. A. 
Bacon, Denver: Carl D. Valiton, Worcester. Then (below, left) 


Next, (below, left) Paul Nalen, Newark; George H. Patterson, 
Largo, Fla.; Stanley M. Earp, Detroit; J. W. Matson, Detroit; 
Clarence A. Hardesty, Seattle. Followed by Robin Brown, 


And below (left) three who received special citations for long- 
time service on MBA's board of governors: Norman H. Nelson, 
Se. Paul; E. R. Haley, Des Moines; Edward F. Lambrecht, 
Detroit. Finally, Homer C. Bastian, Wichita, outgoing grand 


Lawrence Gillam, New York; Howard E. Green, Chicago; H. G. 
Woodruff, Detroit; Colin R. MacKenzie, New York City. Then 
(below, right) that’s President Stallard; with H. A. Drake, Jr., 
Birmingham; Dale M. Thompson, Kansas City; Wallace Moir, 
Beverly Hills; J. Fred French, Manchester, N. H. They are all 
together at the Mortgage Bankers Legion. 


Miami; Robt. E. Warfield, Jr., Eustis, Fla.; Joseph Moss, Miami 
Beach; D. R. Mead, Miami; Donald M. Goodyear, New York 
City. 


marshal of the MBA Legion, turns over his gavel of office to 
his successor, Thomas E. Lovejoy, Jr.. New York. Watching, at 
left, is H. Duff Vilm, Indianapolis. incoming secretary of the 
Legion, the honorary society within MBA. 





Recog nition 


As always, Convention time is a time for recognition 
of achievement and presentation of awards, testimonials, 
and the like. On this page, recorded photographically, 
are some of those happy moments. Recipient this year, 
of the MBA Distinguished Service Award, C. C, Cam- 
eron, president, Cameron-Brown Company, Raleigh, 
N. C. is shown (to the right) accepting his citation from 
MBA President Tharpe. 


Cameron was selected for his 


A special award was given Thomas E. McDonald, T. J. Bettes 
Company, Houston (shown below) in recognition of his work 
in organizing and conducting two mortgage seminars for pension 


presented by the MBA governors in token of his 15 years’ 
service with MBA. Next, below, Carfon and Ruth Stallard 
receive from Paul A. Nalen, The Mutual Benefit Life Insurance 


sponsored Golf Tournament, J. H. Hott, Columbus, Ohio, ac- 
cepts his trophy from D. Richard Mead, Jr. YMAC Committee 
chairman. Other top tournament winners included Dick Giddings, 
Modesta, Calif.; Bob Bonner, Miami; Mel Martin, Miami; Jim 
Major, Coral Gables; and B. D. Cooper, Washington, D. C. 





>. 


in organizing and conducting 
MBA Conference 


Association’s 1960-61 series of mortgage conferences. 


as chairman, this 
Committee—the 


work 


past year, of the 


fund managers and administrators, in New York and in Chicago. 
The surprised gentleman (below, right) is MBA Executive Vice 
President Frank J. McCabe, Jr. accepting a gift of golf clubs, 


Company, Newark, the traditional photograph with autographs 
of well-wishers, presented each year by Mutual Benefit to MBA’s 
incoming chief executive. Then, proud winner of the YMAC- 


Finally, Kathryne and Bob Tharpe smilingly acknowledge the 
Convention’s acclaim; and Paul Nalen presents Mutual Benefit’s 
testimonial to a 10-year correspondent firm, T. J. Bettes Co.., 
Houston. Mrs. Ruth Bettes and John F. Austin accept. The above 
represent a few of the Convention awards. 
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Coming housing changes 
worl] make concepts NOW 
seem old fashioned 


For something different, something 
and a fresh approach, the Con- 
vention address of Perry Prentice, 
editor and publisher of House @& 
Home magazine, was one of the mem- 
orable documents of the 
filled with startling conclusions and 
evidences that the speaker has spent 
a good deal of time looking ahead to 
the future, a condensation is difficult. 
But some of the ideas Prentice set 
forth were that the biggest change in 
“since man came out of the 


new, 


year. So 


housing 


cave, the one that will free housing 

“Right now builders are wasting 
one-third of every dollar you lend 
them, not because the builders are 


wasteful or inefficient or extravagant, 
but because obsolete state and local 
regulations and misguided state and 
local tax policies compel the builders 
to waste one-third of all the money 
you lend them to build new 
That’s a lot waste on 
something that adds not a penny to 


your security. As long as you tolerate 


houses. 


of money to 


that waste, every 90 per cent loan you 
make will be a 120 per cent loan on 
the true worth of the property. You 
have a lot bigger stake in ending this 
than the builder, because the 
builder can take his profit and run, 
but he holdine the bag 
until the mortgage is paid off. It’s your 
money that pays for these wastes, but 
I have vet to hear of a mortgage 
lender doing anything to stop them. 
On the contrary, you are subsidizing 
them. The bigger the waste, the higher 
your appraisal, and the bigger the loan 
you are willing to make. 

“The and 
these wastes you are subsidizing is the 


waste 


leaves you 


first most notorious of 
waste entrenched in thousands of con- 
flicting and ofter archaic local build- 
ing codes. that is kept en- 
trenched in those codes by a pious 
racket that pretends their purpose is 
make the and 
You could stop some of this 


waste 


just to house safe 
healthy 
waste overnight if you just put your 
foot down and said you won’t lend 
a penny more to pay the useless cost of 
tran that the 


calls ‘a 


house trap—a house 
Detroit Sanitary Engineet 
real stinker that would make a sewer 
rat home sick’ . . . or won't lend a 
penny more to pay the useless cost of 
studs 16” o c when 24” o c would be 


just as good. You won’t pay a penny 
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from the death grip of land and 
change the whole economics of real 
estate investment is nearly here and 
it is the house that’s entirely movable. 


“I don’t mean it will be a trailer, 
I don’t will be built on 
wheels, I just mean it will be very 


mean it 


easy and very economical to move so if 
you don’t like where your house is to- 
day you can just lift it bodily off the 
foundation posts, put it on a truck 


and haul it away to a new site you 
like better.” 
more to pay for a useless 4” vent 


within 6’ of every plumbing fixture 

a requirement that dates back to 
the vears before germs were discovered, 
to the days when people thought 
nothing of drinking raw sewage from 
the well but thought it was dangerous 
to smell! 

“But most of the cost wasted by 
local codes is not just the sum of 
those little specific wastes. It is the 
cost of frustrating the enormous eco- 
nomics of quality production by mak- 
ing the kind of house that is legal to 
build in Bal Harbour illegal in Fort 
Lauderdale, the kind of house that is 
legal to build in Arlington illegal in 
Chevy Chase. Builders around Wash- 
ington have to build under twelve con- 
flicting buiiding codes, all of them 
wasteful, some of them $1,000 more 
wasteful than others. And I know a 
builder from Minneapolis who says 
he has to change his production sys- 
tem 32 times to adjust to 32 conflict- 
ing building codes. What would auto- 
mobiles cost if they had to stop their 
production lines to build a different 
model for each of hundreds of com- 
munities? 

“This was all very well when home- 
building was just a local handicraft 
so inefficient that a little more local 
waste didn’t really make much dif- 
ference. But homebuilding is 
changing almost overnight from an 
archaic local handicraft to a national 
production line industry, and it is high 
time we had national performance 
standards for this great national in- 
dustry. Canada has shown the way by 
having the Canadian counterpart of 
our FHA develop national perform- 
ance standards. Every local community 
will be urged to incorporate in its 
local building code by reference. And 


now 








HA actee wisely In 
lwo rate decreases 


and results show tt 


if you lenders want to stop the waste 
of a billion dollars a year of your 
money you will take the lead in urging 
HHFA to provide similar national 
standards here. 

“The second and biggest waste of 
money you are financing is today’s 
scandalous inflation in the price of 
land for homebuilding—a land price 
that makes urban 
impossible without enormous subsi- 
dies, a land price inflation that makes 
it impossible for private enterprise to 
provide even middle income housing 
that is 


inflation renewal 


in some of our big cities 
sprawling the suburbs all over the map 
to find land that is still cheap enough 
to build on, an inflation that is adding 
$2,000 and often $3,000 to the cost 
of an average size house—$2,000 or 
$3,000 for which the home buyer gets 
nothing at all except the cost of driv- 
ing further to get to a less desirable 
location. Since 1950 building material 
prices have risen 24 per cent, building 
trade wages have risen 60 per cent, 
but land prices have soared on average 
of at least 300 per cent and often 
more. The total price of land in this 
country has been 
monstrous total of over $500 billion, 
and today that bubble is the greatest 
danger hanging over our economy. 


blown up to the 


“What makes this land price infla- 
tion possible is under-assessment and 
over-taxation. Fifty years ago land 
carried nearly half the total tax load. 

-local, state and national. Today, 
land—which is one-third of our total 
national wealth, carries less than 5 
per cent of the total tax load. 

“In an where work and 
production is over-taxed to the danger 
point land ownership has been made 
the greatest loophole of all. Land is 
so under-taxed that land speculators 
can afford to hold off the market 
millions of acres—the millions of acres 
that should be developed next. And 
that creates an artificial land shortage 
that has skyrocketed the price of land. 


economy 


So you have the biggest reason to fight 
for a change in our tax system that 
will tax land much more heavily and 
tax improvements much more lightly. 

“But the biggest change of all in 
the housing picture is the way the 
whole market is turning upside down, 
with the big market that used to be 
at the bottom is now at the top and 
the little market that used to be at the 
top is now at the bottom. You don’t 
need a crystal ball to see this change. 
Four years ago, the best-informed non- 
political housing expert on the Gov- 
ernment payroll warned us all that 
America is heading into such a glut of 
cheap housing that he seriously and 
solemnly urged that FHA should be 
forbidden 


gages on any more cheap houses. 


to write long term mort- 


“The reason the market is turning 
upside down is that America has been 
wiping out poverty so fast that the 
low income family the politicians want 
us to go on building and financing 
more new houses for is the vanishing 
American. Despite the enormous in- 
crease in our population, the number 
of families with incomes under $3,000, 
expressed in constant 1955 dollars, has 
actually declined by 74 per cent since 
1940, dropping from 10,800,000 in 
1940 to less than 4.000.000 today.” 

Air conditioning will be a “must” in 
tomorrow’s houses, Prentice said, “‘it 
will be foolish to finance un-air con- 
ditioned houses.” Tomorrow’s house 
will be a manufactured house with all 
pieces trucked to the site and as- 
sembled there. Houses will seldom 
have basements and the whole tech- 
nique of putting them together will 
be from the inside out rather than 
from the outside in. A paint job will 
last 10 to 15 years—not five—in fact, 
he said, he couldn’t understand why 
the manufacturers don’t have such 
paints on the market right now. To- 
morrow’s house won’t be, except in 
rare instances, a custom-built affair 
and most houses will be built of brick.” 





It is considerably beyond the mem- 
ory of most people who attend MBA 
meetings when the relations of the 
mortgage industry and government 
were NOT a large part of Convention 
deliberations and discussions. Miami 
Beach was no exception. All the prin- 


cipal offic tals of agencies whose ac- 
tivities touch those of mortgage bank- 
ers were there to address the meeting. 

Said Dr. Robert C. Weaver, Ad- 
ministrator of the Housing and Home 
Finance Agency on events of the re- 
cent past (continued page 42) : 
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Fun at the Convention 


It was a night of food, fun and 
Latin American hi-jinks—at the an- 
nual re-opening of Club MBA. But 
this year the prevailing theme was one 
of a “Pan American Carnival” and 
the accent was strictly south-of-the- 
border. The Latin rhythms of Mandy 


Campo and his Latin Septette alter- 
nated with the smooth flowing melo- 
Bernie Cummins and _his 
before, during and afte 
dinner. Dancing continued into the 
wee hours, following the Diosa Cos- 
tello revue, “Crazy with the Heat.” 


dies of 
orchestra 


Many of the party goers, as the pic- 
tures on this page will prove, came 
dressed in costumes complementing 
the theme of the evening. The color 
and the dazzle of swirling skirts and 
gay sombreros, matching the carnival 


mood of the merry-makers, added to 


the evening’s festivity—making an 
already gala evening just so much 


more so. 
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HA, FA and kK NAIA 


are playing bigger roles 


than ever in housing 


(our) 
Under 
the money market conditions that pre- 
vailed following the FHA February 
action, home-building and financing 
activity under the FHA program be- 
gan to advance. Between January and 
May FHA existing home applications 
showed a substantial increase and new 


results these 


policies have been effective. 


“Judged by 


home applications showed a smaller 
rise. Their combined effect helped to 
stimulate total homebuilding activity 

which rose to an average annual 
rate of 1,200,000 for March and April 
compared to 1,100,000 for the first two 
months—and the annual rate con- 
tinued to rise. 

“Another spur to homebuilding ac- 
tivity was the increase in VA-guaran- 
teed 5% per cent mortgages. VA ap- 
praisal requests showed a sharp rise 
after February for both new and ex- 
isting homes, reflecting a more favor- 
able money market climate and higher 
savings inflow. 

“By the end of May the mortgage 
market had improved to the point 
FHA 5% pet 


commanded the same price on the 


where cent mortgages 


secondary market that had been paid 


for 534 per cent mortgages four 


months earlier. 

“Under these circumstances, Com- 
missioner Hardy, on May 29, again 
reduced the FHA maximum interest 
rate from 5Y¥2 to 5% per cent. 

“And again, events have substan- 
tiated his judgment. 

“FHA new home applications rose 
steadily from an adjusted annual rate 
of 227,000 in May to 258,000 in Au- 
gust. Although there was a decline to 
246,000 in September, the rate for 
the first three weeks of October has 
risen to about 275,000. 

“The  seasonally-adjusted annual 
rate of private nonfarm housing has 
also shown a marked recovery. Start- 
ing at 1,100,000 in January and Feb- 
ruary, this rate has ranged from 
1,300,000 to 1,350,000 during the past 
For September, the 
most recent reported month, the rate 
1,343,000. 

“On the record, I think we have 
made substantial progress in restoring 
a prosperous level to the homebuild- 
ing industry as a component of eco- 
nomic prosperity and growth within 
the framework of our private market 


four months. 


was 


” 
processes, 





FHA Commissioner Neal ]. Hardy 


spoke directly to the mortgage bank- 


“It has been noted by some mort- 
gage bankers recently that FHA—and 
I quote—‘has exerted tremendous in- 
fluence in the national housing and 
mortgage markets.’ 

“I fail to see how such a statement 
could reasonably be followed by sug- 
gestions that we abandon many of 
the sound principles that led to that 
position of influence and leadership, 
and such suggestions have been made. 

“Improve our methods? Certainly. 
But we are not going to abandon our 
sound underwriting provisions. Nor do 
I think I am likely to recommend to 
Congress that we give up our share of 
influence on interest rates. 

“I do not think such abandonment 
would be in the public interest, in the 
interest of builders, or in your interest. 

“Certainly the FHA does not intend 
to abandon its proven concepts be- 
cause some other agencies operate in 
what might be considered a competing 
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ing industry when he addressed his 


remarks to the Convention audience: 


manner, or because conventional lend- 
ing has gradually come around to the 
desirable position of developing its own 
high ratio, long term lending pro- 
cedures. We are pleased with that de- 
velopment and encourage it. We are 
not competing with it. 

“In 1934 the dire predictions about 
FHA were pretty awesome. 

“We entered a field of need and 
provided a way for lenders to meet 
that need. The conventional lending 
trends have been a happy by-product. 

“But we remain a strong influence 
in the middle income housing market. 
We will become an even more vital 
force in urban renewal, while leading 
the way again in meeting special hous- 
ing needs. I have no doubt about your 
cooperation in these ventures. It will 
be excellent, as always.” 

Said John M. Dervan, loan guar- 
anty director of the VA: 

1944 


“From through September 


[t's a new market and 
up fo thy huilder fo 


vauge if and meet tl 


1961, 534 million veterans have had 
loans guaranteed by the Veterans Ad- 
ministration and of this number 32 
per cent have repaid their loans in 
full. The veteran home loan program 
has meant an extension of more than 
$50" billion of credit but of this great 
volume there have been only 78,600 
default cases. That means that only 
1.4 per cent of all VA loans granted 
have been in trouble—an excellent 
record for veterans.” 


Said ]. Stanley Baughman, FNMA 
president: 

“Watch your credit. Watch your 
credit on all loans. Foreclosures have 
risen, it is true, not seriously but 
enough to warrant a careful review of 
credit. Second, watch your servicing 
and attempt to have your mortgage 
servicing personnel be a good deal 
more than collectors. Faulty servicing 
is something we are seeing a good deal 
of these days.” 

Sharing the platform with Messrs. 
Hardy, Dervan and Baughman were 
representatives from private industry, 


Said Leonard L. Frank, first vice 
president, National Association of 


“We have got to produce a good, 
quality home for low income families, 
those families who could make such 
purchases but for whom a satisfactory 
house has not yet been produced in 
quantity; and more homes for our re- 
tirees, those senior citizens of whom 
we speak so much about, but in the 
past have done relatively little; and 
more housing for minority families; 
and more housing in the smaller towns 
and cities which largely have been by- 
passed in the big city-suburbia boom; 
and, finally, upgraded housing for 
those now living in substandard dwell- 
ings. In this case, we are talking about 
those families who can spend more for 
their housing requirements, but do not 
do so because they have not been suffi- 
ciently persuaded. The automobile in- 
dustry does a better job of persuasion. 

“The problem today is basically one 
of keying production and merchandis- 
ing to the requirements of the market 
that is in existence and that which 
can be brought and is coming into 
being. 

“If we, in the home building indus- 
try, can realize these markets we can 
easily increase our volume by 200,000 


Banker Lon 


including Mortgage 
Worth Crow of Miami. 


Said O. G. Powell, president of the 
National Association of Real Estate 
Boards: 

“A bill to create a cabinet-level De- 
partment of Urban Affairs and Hous- 
ing will be rejected in Congress next 
year because of the great confusion 
over its objective and because of the 
unwillingness of the Congress to com- 
plete the erosion of our Constitutional 
system of federal-state-local relations. 
Such a department would create a 
power center on the cabinet level to 
which local mayors, city managers, or 
councilmen would gravitate, seeking 
an easy solution to problems which 
are inherently local. 

“Tt is most timely to start thinking 
about the proposal of ABA to provide 
a system of insurance and secondary 
market for conventional loans without 
the use of Treasury capital, without 
any federal guarantee, and without 
even the remotest of federal contin- 
gent liability.” 


Home Builders, on the shape of to- 


morrow in housing: 


to 250,000 units a year. 

“But, in this effort we must under- 
stand the fairly substantial unemploy- 
ment that we have in the United 
States. Although unemployment is at 
historical levels there is a high rate 
of our labor force which is unem- 
ployed. 

“Home building is one of the largest 
employers of labor and a fall off in 
home building last year contributed in 
a good part to the slack in the gen- 
eral economy. The recent pick-up, of 
course, was a great help to the econ- 
omy and we trust it will continue. 

“We face immense opportunities. 
How we grasp these opportunities de- 
pends on all of us. How we turn these 
opportunities into the betterment of 
our country could determine, too, 
whether we or Russia prevail in an 
uneasy world that does not come to 
war. 

“Khrushchev has just boasted that 
construction of housing in the Soviet 
Union is the highest on earth. We do 
not know what he means by that pre- 
cisely. But certainly that nation is not 
better housed than the United States.” 
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Maybe in space, but 
no place else, is the 
U.S.S.R. beating us 


conclude MBA’s 
and, again, in keeping 
the final address was 


And to 
Convention 
i ith the times 


largest 


“The Soviet bloc countries account 
for less than 3 per cent of world trade. 
Che Soviet Union is succeeding only 
where it can make political trade 
agreements and an examination of 250 
that at three- 
arrears the 


of these show least 


fourths are in Soviets 
just have not been able to deliver. 
“In only two areas has the Soviet 
Union been able to make any progress 
at all in world exports, 
where there has been some progress, 
and in the shipment of arms. As for 
the latter, it is mostly an export of 


obsolete Russian arms which the Soviet 


trade—oil 


general staff has declared useless. 
“The Soviet aid program also has 
not been successful. The Soviet’s for- 
eign aid program is a matter of $51 
billion but examination shows that, in 
actual fact, it is a matter of only about 
$2 billion. Cuba is an example of how 
far the Soviets have fallen behind in 
Cuba, in fact, has 
aiding the Union 
siderably more than Russia is aiding 
Cuba. The steel plants and the in- 
dustrial help which the Soviets have 
promised Cuba are still matters of the 
it has been primarily 


their aid promises 


been Soviet con- 


drawing board 
an exchange of oil for sugar and the 

















in all parts of the country. 


36 SOUTH WABASH AVENUE 











PERCENTAGE LEASES ... . TENTH EDITION 
96-page book containing 


@ Current percentage rental rates—customer parking provisions— 
length of leases—gross area of space occupied—other pertinent 
information that has a direct bearing on percentage rental rates 
on 1,050 current percentage leases made on 63 types of businesses 


@ A limited number of this edition is available in an attractive 


Wire-O-Bound book at $12 each. 
ORDER YOUR COPY TODAY—SEND CHECK TO 


NATIONAL INSTITUTE OF REAL ESTATE BROKERS 


on events beyond our shores. Said 
John Scott, special assistant to the 


publisher of Time: 


Soviets have profited most. 

“The Soviets have not even set up 
a workable selling program, they know 
little or nothing of merchandising as 
we know it, partly of course because 
merchandising is not needed or used 
in their land. Productivity of industry 
in the Soviet Union is half of what 
it is in this country but in agriculture 
we beat them six to one. 

“In housing, they have failed miser- 
ably. In 1917 Russia determined that 
7 square meters of space was what 
each person should have—but didn’t. 
In 1922 the Soviets set a goal of 9 
meters as what each one should have 

and passed a law to achieve this 
goal. Last year they were still trying 
to attain the seven meter goal, in 
other words, to achieve what they 
could not do in 1917. Now the govern- 
ment has set 1980 as the next target 
date for providing Soviet citizens with 
minimum housing.” 


Incidentally, if you want a complete 
copy of any Convention address for 
which a text was available, write the 
national office and it will be sent with- 
out charge. Some spoke from notes 
and no texts were available, however. 
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‘LENDIX ESCROW ANALYZER 


Known from COAST to COAST 
The ONE office tool the MORTGAGE BANKER 
cannot afford to be without 


For YOUR answer to FAST ACCURATE analysis CONTACT 
YORK AFFILIATES, INC., P.O. Box 921, York, Pa. 
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MBA Elections 


Headed by Carton S. Stallard as president 


6 for 1961-62, more than 25 were named 


to official Association posts at the annual 


MBA meeting in Miami Beach 


Convention-time in MBA is also 
election-time and this year the offi- 
cers nominated and elected for the 
1961-62 vear were Carton S. Stallard, 
president, Jersey Mortgage Company, 
Elizabeth, N. J., president. 

Dale M. Thompson, president, City 
Bond and Mortgage Company, Kan- 
sas City, vice president. 

Carey Winston, president, The 
Carey Winston Company, Washing- 
ton, D. C., second vice president. 

George H. Dovenmuehle, chairman, 
Dovenmuehle, Inc., Chicago, treas- 
urer. 

Each one of MBA’s new officers 
has long been active in the affairs of 
the Association and the industry and 
have come up through a long line 
of committee assignments and other 
activities. 

> Mr. Stallard is a graduate of 
Brown University and a former trus- 
tee of the School’s University Fund. 
He has served as instructor of Upsala 
College in East Orange and Rutgers 
University Extension Division. He is 
a former president of the New Jersey 
MBA and is a member of the Ameri- 
can Institute of Real Estate Apprais- 
ers and Institute of Real Estate Man- 
agement. He is a trustee of the 
Elizabeth General Hospital, Elizabeth, 
N. J. and chairman of its building 
committee. He is a member of the 
board of directors of the Union 
County Trust Company. He is a for- 
mer president of the Board of Real- 
tors of Eastern Union County, New 
Jersey and a trustee of the Mortgage 
Bankers Association of New Jersey 
Educational Foundation. 

> Mr. Thompson is a trustee, and 
former president of, the Kansas City 
Philharmonic Orchestra Association 
and a trustee of the University of 
Kansas City, the Kansas City Art 


Institute and the Kansas City Con- 
servatory of Music. He is a graduate 
of the University of Michigan and a 
former director of its National Alumni 
Association. He has lectured at the 
organization’s School of Mortgage 
Banking at Northwestern and Stan- 
ford Universities over the past decade. 

> Mr. Winston is a native of Se- 
attle and a graduate of the Univer- 
sity of Washington. He entered mort- 
gage banking in that city in 1926 
and came to Washington in 1934 as 
assistant general manager of the 
Home Owners Loan Corporation and 
later served as deputy board member 
of the Federal Home Loan Bank 
Board. He organized his present firm 
in 1941. He has served as president 
of the Washington, D. C. Real Estate 
Board, the National Institute of Real 
Estate Management and is president 
of the Metropolitan Washington, 
D. C. Mortgage Bankers Association. 
He has been active in civic affairs 
in the capital, including the Com- 
munity Fund and the Traveler’s Aid 
Society Board. 

> Mr. Dovenmuehle is chairman of 
Dovenmuehle, Inc., Chicago. He is 
a director of the Chicago Title & 
Trust Company, Chicago Dwellings 
Association and St. Luke’s-Presbyte- 
rian Hospital. Over the years he has 
taken a prominent part in urban re- 
newal activities in Metropolitan Chi- 
cago and is a former president of the 
Chicago MBA. In 1950 he was given 
the Association’s Distinguished Serv- 
ice Award. He is a regular lecturer 
at the organization’s School of Mort- 
gage Banking. 

Elected associate governors at large 
were: 

Region 1—Raymond T. O'Keefe, 
vice president, The Chase Manhattan 


Bank, New York 


Region 3—J. Walter Tucker, Jr., 
vice president and manager, mortgage 
loan department, Tucker & Branham, 
Inc., Orlando, Florida 

Region 5—Albert A. Savill, presi- 
dent, Savill-Mahaffey Mortgage Com- 
pany, Inc., Indianapolis 

Region 7—Thomas A. Blood, super- 
intendent of city loans, Equitable Life 
Insurance Company of Iowa, Des 
Moines 

Region 9—-H. Marvin Bastian, pres- 
ident, Fidelity Investment Company, 
Wichita 

Region 10—M. J. Mittenthal, presi- 
dent, N. E. Mittenthal & Son, Inc., 
Dallas 

Region | 1—Ernest H. Miller, presi- 
dent, State Finance Co., Salem, Or- 
egon. 

Elected regional vice presidents: 

Region |1—-Thomas W. Christy, 
senior vice president, Dollar Savings 
Bank, New York 

Region 3—Jack M. Martin, presi- 
dent, Colonial Investment & Mort- 
gage Company, Atlanta 

Region 5—H. Duff Vilm, president, 
H. Duff Vilm Mortgage Company, 
Inc., Indianapolis 

Region 7—Darrell M. Holt, execu- 
tive vice president, The Towle Com- 
pany, Minneapolis 

Region 9—Paul J. Vollmar, Jr., 
president, Realty Mortgage & Invest- 
ment Company, Albuquerque. 

Region 10— Jerry B. Frey, Jr., 
Jerry Frey Mortgage Co., Dallas 

Region |1—Kenneth W. Peth, pres- 
ident, Burwell & Morford, Seattle. 


Elected to the board of governors 
were: 

Jack Adair, president, Adair Realty 
and Loan Company, Atlanta 

C. A. Bacon, vice president, Mort- 
gage Investments Co., Denver 

C. C. Cameron, president, Cam- 
eron-Brown Company, Raleigh, N. C. 

Howard E. Green, president, Great 
Lakes Mortgage Corporation, Chicago 

Donald S. McGregor, executive vice 
president, T. J. Bettes Company, 
Houston 

Earl B. Schwulst, Chairman and 
President, The Bowery Savings Bank, 
New York City 

D. Clair Sutherland, senior vice 
president, Bank of America, San 
Francisco 
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This Ls the 


PRESIDE 


A* HERO of the Dickens master- 
piece, A Tale of Two Cities, the 
Carton is one with 


books the 


Interestingly 


name of Sidney 


which readers of world 


round are familiar 


enough, the world of mortgage bank- 


ing also has its “hero” named Carton 

Carton S. Stallard, the newly-elected 
chief executive of this Association and 
like that of his 


is one with which 


a man whose name, 


literary namesake, 
MBA members the country round are 
thoroughly tamiliar 

In assuming his duties as President 


of MBA, Stallard 
office a familiar face and a well-known 


Carton steps into 
name to countless thousands in every 
walk of mortgage life. For in the past 
two President Stallard—in his 


role, first, as MBA second vice presi- 


years, 


dent and, then, as vice president last 
vear—has travelled thousands of miles 
crossing and criss-crossing the country 
in fulfillment of his steadily multiply- 
ing personal appearances and speaking 
engagements 

Incidentally, the tie-in between the 
the MBA 
light and the Carton immortalized in 
Dickens’ 


might be 


Carton currently in spo'- 


novel is not as remote as 


assumed—for when, on a 
day May in 1905, Carton S 
Stallard was born, his father—an ar- 
Dickens fan 


his son after the famous literary char- 


late in 


dent did, indeed, name 
acter 

Born in Elizabeth, New Jersey, Car- 
ton has always lived in that city or its 
nearby suburbs. His parents, now both 
in thei 80’s, continue to 
make thei Elizabeth. But 
home to Carton and his charmingly 
vivacious, petite wife, Ruth, is a com- 


very early 


home in 


fortablv rambling, shrubbery-encircled, 
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residence at 932 Revere Drive in the 


peaceful, wooded suburb of Hillside. 
Married in June, 1928, Carton and 

Sefton 

name 


Ruth have two children 
that’s 
and Suzanne 

dent of the 
Company, the firm which his father 
heads as president. And like his 
father before him, he is a graduate of 
Brown University in Providence, R. I. 
He and his lovely wife, Ann, are the 
parents of 4-year-old, sweet and dim- 
pled “Annie B”’—a key focal point of 
her grandparents’ 
Suzanne is married to Richard Mer- 
rell. a Princeton graduate and, pres- 
ently, serving in the Navy as a Lieu- 
tenant, Jr. grade. Suzanne and Richard 


his mother’s family 
Sefton is a vice presi- 


Jersey Mortgage 


loving attentions. 


temporarily are living in South Caro- 
lina. where Richard is based. 
Graduating from Brown University 
1927—-where he had ma- 
Car- 
ton, only four day later, started work- 
ing for the Jersey Mortgage and Title 
Guaranty Company, which ultimately 
was to become the Jersey Mortgage 
Company. With the 


year, he was made assistant treasurer. 


in June of 
jored in business administration 


company one 
He was just 23 years old at the time. 
At 26 he was made secretary-treasurer 
when the firm’s 

Jersey Mortgage) began opera- 


and successor com- 
pany 
tions in 1937, Carton retained his posi- 
tion as secretary-treasurer in the new 
executive line-up. Promoted ultimately 
to vice president and then to executive 
vice president, he was made a member 
of the firm’s board of 
1948. He was elected president 
position he now holds—in 1957 


directors in 
the 


Having spent his entire working life 


in the mortgage business—and in his 
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home President Stallard 
feels a strong sense of identity with 
that familiar old proverb which says 
“A Prophet is not without honor, save 
in his own Country.” He will often 
quote it, adding jokingly that while it 
is not altogether true, the premise pro- 
pounded therein can take at least 25 
Blessed with 
an excellent sense of humor, Carton 
Stallard is a man who knows how to 
laugh at himself. He can give and 
take a lot of kidding. 


own 


town, 


year—or so—to refute. 


While Carton himself readily ad- 
mits to an occasional tendency toward 
like driving the 
wrong way on a one-way street while 
busily figuring out a deal; or forget- 
ting, in the rush of events, his own 
home telephone number—he is, in the 
conduct of his business affairs, a true 
perfectionist and an extremely good 
organizer. Having the ability, him- 
self, to get things done both rapidly 
and well, he is quick to spot these 
same traits in others. He has a cer- 
tain knack for picking the right people 
for the right jobs. 

Being the type of 
likes to take care of his mail and clear 
his desk for action before his phone 
starts ringing at 9 a.m., Carton will 
as a general rule—be in his office, and 
working, as much as an hour in ad- 


absent mindedness 


executive who 


vance of opening time each morning 
This particular habit, it has been 
smilingly confided, can prove on oc- 
casion the bane of existence for Jersey 
Mortgage staff people. 

in the wisdom of 
giving thought to the 
furtherance of management succession, 
MBA’s chief executive is always ready 
to lend a helping hand to newcomers 


A great believer 
conscientious 


> The new president of MBA, Carton 
S. Stallard, who members will be see- 
ing a good deal of during the com- 
He’s had a full and 


interesting career within the Assocta- 


ing months, 


tion; but even more interesting is his 
record in private business. It has been 
a typical success story in mortgages, 
as typical as one will find in the 
industry. Come along and Meet Mr. 
President and the Stallards 


in the business, and to propel onward 
and upward the deserving younger 
men on his staff. There is no stag- 
nation at Jersey Mortgage Company. 
As president of the firm, Carton Stal- 
lard puts everything into his work. 
His seemingly boundless energy and 
his own dynamic approach to the daily 
routine of the 
business, incidentally, which he thor- 


mortgage business—a 


oughly enjoys—permeates his entire 
organization. 

“He might not always be the easiest 
person to work for,” as one of his long- 
time employees so candidly phrases it, 
“but he is a completely fair one. He 
insists that his instructions be promptly 
followed and accurately carried 
through, but isn’t that the only way 
to get anything done?” 

For Carton himself, no job is ever 
too small or He is always 
ready to face challenge. Never one to 
stew or fret about a problem, he just 
jumps in, solves it—then, forgets about 
it and goes on to the next problem. He 
has a reputation within the industry 
of being able to analyze quickly and 
accurately just any business 
proposition offered him. On the other 


too big. 


about 


hand, he does not act carelessly o1 
impetuously and, by no means, is he 
Like will 


sometimes pass up “a deal” 


a gambler. everyone, he 


good 





> The Stallards at home: That’s Son Sefton with his wife, Ann, with Presi- 


dent Stallard and Ruth. 
with more than one meaning here. 


only to have subsequent developments 
prove that the deal indeed was a good 
one, one which turned out far bette: 


than he had anticipated it would. 
His overall average; however—and 
this his friends will attest to—has 


been good. 

Honest and forthright, he is a man 
who will not hesitate to state his views 
and argue for what he believes in 
vehemently and forcefully, when need 
be. He’s had many a lively conference 
with many a builder, but no matter 
how heated the discussion he and the 
builder will usually leave the office, 
arm in arm, as friends. 

Active on the board of directors of 
both the Linden Trust Company and 
the Union County Trust Company, 
Stallard the 
recently 


President when two 
banks merged 
both a director and a member of the 


executive committee of the newly or- 


was made 


ganized bank, now known as the Union 
County Trust Company and the larg- 
est bank in Union County, New Jersey. 

Formerly a trustee of the Brown 
University Fund, MBA’s new chief 
executive through the vears has played 
an active role in various fund raising 
campaigns for the University. A civic 
minded individual, he serves also on 
the board of trustees of the Elizabeth 


General Hospital, and is currently 


In the center is Annie B 


and “center” is the word 


chairman of the building committee 
in charge of the construction of a new 
wing, an addition which will cost $11 
million and will provide 82 badly 
needed President Stallard was 
active, too, in the campaign to raise 


beds. 


the necessary funds for the building of 
this new wing. In addition, he is de- 
voting time to the Greater Elizabeth 
Movement, his city’s program to re- 
habilitate itself. A council member at 
large of the Union Council of the Boy 
Scouts of America, he has worked for 
many years on fund raising campaigns 
for the United Fund of Eastern Union 
County, twice serving as chairman of 
that group’s special gifts committee. 


A past president of the Mortgage 


Bankers Association of New Jersey. 
Mr. Stallard serves now as a trustee 
of that organization’s Educational 


Foundation. He has taught classes in 
real estate and mortgage investment at 
Upsala College in East Orange and at 
Rutgers University, extension division. 
in Newark. He participates in the 
MBA liaison program with these insti- 
tutions: and he is a frequent and a 
popular lecturer at the MBA Schools 
of Mortgage Banking. 

The spirit, the conscientiousness, the 
drive, the will power, the ambition 
all the many characteristics 
which make Carton Stallard, as a man, 


diverse 


THE MORTGAGE BANKER + November 1961 47 











> The other Stallards are daughter Suzanne 
with her husband, Richard Merrell, now in 
the Navy. Below, the new president likes 
golf and gets on a course whenever he 
can. Philip Bowie of Washington is headed 


that way with him here. 





leader he is, 


the successful business 
were present in the make-up of Carton 
Stallard, as a boy. His enterprise in 
those formative years was displayed in 
His summer months 


numerous ways 


were spent in lawn cutting ventures 
ind in caddying at such nearby Union 
County clubs as the outstanding Sub- 
Golf Club. 


miles from his present home in Hill- 


urban only a couple of 
side: and the internationally known 
Baltusrol Golf Club in Springfield. To- 
day. incidentally, he is a member of 
but even as a young- 


back, he 


enough to realize that the contacts he 


both these « lubs 


ster, Many years was astute 


would make then—while caddying for 
the successful business men of the com- 
munity——could well be helpful to him 


in his later life. And indeed they have 


One elder citizen of the community, 
who first met Carton when he caddied 
at Suburban and who remembers well 


those earlier vears, was convinced even 


would one day be 
“From his 
this gentleman recalls, 


then that the boy 


an outstanding success. 
earliest days,” 
“Carton was level-headed and serious 
minded, always alert for opportunity 


wild and 


and, above every- 


to progress. He was never 
always a good sport 
thing, he had a driving ambition to 


be a success.” 

Among his other childhood business 
ventures was his newspaper route. One 
particularly cold and blizzardy winter 


morning, his mother can remember, 


Carton delivered his papers as usual 


and finished his route when none of 


the other boys did. When questioned 


about it. his reason for carrying 


through was a very simple one—not 


to do so was a thought which had 


never occurred to him 


Although a dabbler in photography 
and an excellent outdoor chef, MBA’s 


new president claims golfing as his 


chief hobby—a not illogical develop- 


ment, in view of his early exposure to 


the game. President Stallard is, in fact, 


an ardent golfer and, for a business 
man golfer, a very good one. He is 
what golfers designate a money 


player: i.e. he plays his best when the 
chips are down. While not particularly 
he is an exceptional 


long off the tee. 


chipper and putter. As one golfing- 
business associate of his—a man who 


has been contributing with consider- 
able regularity to his exchequer for 
some 30 years—puts it: “You want to 
be sure you’re on the green one stroke 
better off than Carton, if you have any 


intention of halving the hole.” 


He has served as an officer of the 
Suburban Golf Club for the past 31 
years; first as secretary, then as presi- 
dent for 10 years and, now, as chair- 
man of the board. Under his guidance, 
the Club has prospered and has be- 
come recognized throughout the state 
of New Jersey as finest 
courses. Much of his golf these days, 
however, is played at the internation- 


one of its 


ally known championship course in 
Springfield—the Baltusrol Golf Club. 
At each of these clubs, readers will 


recall, Carton caddied as a boy. He 
holds membership also in the Sea View 
Country Club in Absecon, New Jersey, 
and in the Ponte Vedra Club in Ponte 


Vedra, 


Just this year he qualified as a mem- 


Florida. 


ber of the Baltusrol Seniors organiza- 
tion: and in his very first appearance 


at the Seniors’ Tournament held this 
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> Back in 1927 at Brown the new MBA 
president was one of those fortunate few 
who enjoyed that ultimate of status sym- 
bols, the raccoon coat. As for the shot 
below, call it pure Stallard because it re- 
flects more than words can the basic nature 
of the new MBA president, a man of 
optimism with a sunny disposition. 














Also at the Convention: Administering the oath of office to 
the incoming president and, upper right, the newly-elected mem- 
bers of the board of governors. Below left, 


and his new executive committee and, right, at YMAC’s sold- 


out luncheon meeting where the program was devoted to 
usual” loans—and proved to be one of the most valuable parts 


President Stallard of the Convention program. 





“un- 





past September, he displayed his par- 
ticular talents by turning in a virtuoso 
performance and making off with not 
one, but two prizes. 


Characterized as a golfer “especially 
fond of golf courses having tough fin- 
ishing holes,” this man— Carton S. 
Stallard, newly elected president of 
the Mortgage Bankers Association of 
America—stands, in effect, poised and 
ready for that final tee-off in his final 
and most important round on the 
MBA course. 

He has come through the earlier 
rounds with great honor—he, himself, 
typifying the highest and the best in 
MBA traditions and standards. As 
all MBA members already know, he 
has devoted many years of conscien- 
tious service to the furtherance of this 
Association’s goals and principles. He 
has contributed in every possible area 
of Association committee work and en- 
deavor. He stands tested—and proven, 
and ready for the task now facing 
him. 

Here, then, is a man—a man who 
from childhood on had a driving am- 
bition to make a success of his life. 
He has attained that goal! 


Rosert J. Beran 








FOR DEVELOPMENT AND SERVICE 
OF MORTGAGE LOANS IN SOUTHERN CALIFORNIA 


Consider 


RUSH C. HINSDALE COMPANY 


(Established 1940) 


Originator and Servicer of Mortgage Loans 
3B 
On the Ground and Knows the Territory 
8 


A Limited Number of Clients 
Assures Proper Representation 


Currently Handles Mortgage Loans for 
Two Major Eastern Life Insurance Companies 


References Available Through Either United California Bank 
or Security First National Bank of Los Angeles 


RUSH C. HINSDALE COMPANY 
9011 Wilshire Boulevard 
Beverly Hills, California 
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Che 


its 


organized Ohio MBA, 


activity, 


newly 


for initial sponsored a 


two-day Production and Servicing 


Workshop in Columbus 


k irst session 


was on “Securing and Maintaining 
a High Level of Production” with 
Thomas E. Klingner, executive vice 
president, The Kissell Company, 


Springfield, the moderator, Thomas 
K. Hartzler, Jr., 


of the 


business 


Columbus, president 


Association, presided at the 


Che 


workshop was conducted by 


alternoon 
Donald 
\. Luff, vice president and general 
Zook, Inc., Cleve- 


land, and the topic was on “Mortgage 


luncheon. 


manager of Jay F 


Loan Servicing.” 
Above. 
MBA 


the new 


Harold 


ol 


First row, left to right 


the officers 


Ohio MBA Has Production and Servicing Clinic 


National 


Juergens, director, Central 
Bank of Cleveland; Thomas K. Hartz- 
ler, Jr., president, Hartzler Mortgage 
Company, Columbus; W. G. Hodupp, 
vice president, Toledo Home Mort- 
Toledo; Top row: Tad 
Fithian, Fithian Mortgage 
Company, Youngstown; Thomas E. 
Klingner, director, The Kissell Com- 
pany, Springfield; Roy D. Williams, 
director, Galbreath Mortgage Com- 
pany, Columbus; John H. Rutledge, 
treasurer, Walton, Cincinnati: 
Fred C. Pixley, 
Midland Mutual Life Insurance Com- 
pany, Columbus; and James A. Gor- 


Inc. 


vagees, 


direc tor, 


Inc., 


executive secretary, 


rell, legal counsel, Vorys, Sater, Sey- 
mour and Peace, Columbus 


Texas MBA Counsels Servicemen Called to Duty 


gave an excellent dem. 


Texas MBA 


onstration olf a mortgage rec- 


fulfilling 
sponsibility when, in an unprecedented 


group 


ognizing and a public re- 


move, it named a state-wide commit 


tee of mortgage bankers to offer coun- 


seling on mortgage problems of serv- 


ice men recently called into active 


duty 
Che ol re- 


Di- 


Guard. 


move result 
activation olf 1th Armored 
of the National 
With the Division's call to active duty, 


ol its 


came as a 


the 


vision Texas 


it was learned that many men 


would face serious problems in the 


handling of home mortgage payment. 


The function of the newly-formed 
state-wide committee will be to ex- 
amine each service man’s case and 
make suggestions for practical and 
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satisfactory solutions, and clear up 
misconceptions. 

Announcement of plans for the state 
network of mortgage bankers came at 
a Dallas press conference attended by 
representatives of the press, officers of 
the 49th of 
MBA and realtors. Specific plans for 


the committee’s organization were oul- 


Division, officials Texas 


lined by President Ancel E. Green: 
the Dallas MBA president, M. J. 
Greene, and J. DuVal West, Jr.. 
Texas MBA secretary-treasurer. 


Members reported there is a great 


deal of confusion among service men 


as to how best to handle mortgage 


and other payments during their terms 


ol servace 


State President Greene said many 


1961 








of the guardsmen being called to duty 
are under the impression that the gov- 
ernment will pick up payments when 
the men go into service. 

“It is our job to correct this mis- 
conception,” said Greene, “and then 
do what we can to satisfactorily han- 
dle the aspects involved in each in- 
dividual case.” 

Newspaper, television, radio and 
wire service coverage of the press con- 
ference stirred up further interest in 
the project. Green reported that mort- 
gage bankers and realtors throughout 
the state had been in touch with him, 
pledging their support. 
and _ realtors 
named to the new state-wide commit- 
tee included J. Hal Brown, of Ama- 
rillo; Julian H. Zimmerman, of Aus- 
tin; W. M. Callaway, of Beaumont; 
Lloyd Sessions, of Corpus Christi; M. 
J. Greene, of Dallas; W. M. Zuendt, 
of El Paso; Jack W. Townes, of Fort 
Worth; Clyde L. of Har- 
lingen;: Donald McGregor, of Hous- 
ton; Coffee R. Conner, of Lubbock; 
W. C. Brown, of Odessa; Arnes L. 
Gill, of San Antonio; S. R. Green- 
wood, of Temple; J. H. Brogan, Jr.. 
of Tyler and S. J. Guthrie, of Waco. 


Mortgage bankers 


Fincher, 


Kenneth Peth Is 
Seattle MBA Head 


Kenneth W. Peth, president of Bur- 
well and Morford, was elected presi- 
dent of the Seattle MBA. Serving with 

him will be Hern- 


don McKay, Na- 
tional Bank of 
Commerce, vice 
president, and 


Forbes Bruce, Fi- 
delity Savings and 
Loan Association, 
secretary-treas- 
urer. 


Frank Nolan. 


Jr., Puget Sound 
Mutual Savings Bank, Vernon Rob- 
erts, Carroll Mortgage Company, 


Howard Whims, Securities Mortgage 
Company, and Carl Sandquist, Coast 
Mortgage Company, were elected to 
serve with the officers on the board 


ol 


governors. 





W. H. Smythe, Jr. ls Memphis MBA President _ the face of 
mT epee, EXPERIENCE 





' 
| 
. 


FRED R. THOMPSON, JR 


Executive Vice President 





always greets you 
at Crawford Housing 
Services. Men of experi- 
ence staff our offices in 
New York, Boston and 


Members of Memphis MBA, at heard MBA Past President John F. Washington, D. C. Our 
their recent meeting, elected a new Austin, Jr. and president of T. J. personnel are in close 
slate of officers. Left to right, John Bettes Company, Houston, speak on sact with the ] . 

. get ORT “She . ” . contact with the nousin 
Starks, secretary-treasurer, and vice the “New Frontier,’ meaning, of 8 
president of E. H. Crump & Co.; course, the present administration’s mortgage market and 
Smith Schippers, director, and vice domestic problems and what they maintain many investor 

S] » 7 y\ z xX yr > Ss “f -*- i >< 4 V¢ re bz , Oo ; . . 

president of Marx & Bensdorf, Inc.; will mean to mortgage banking. outlets for residential 


W. H. Smythe, Jr., vice president of 


aeee Pu 
National Mortgage Company, and QUOTE: “For the first time,” mortgages. Part of a 


new association president; Manny said Philip M. Hauser, world author- long-established housing 

Delugach, president of DeSoto Mort- ity on population trends, erstwhile organization, we handle 
gage Company, and vice president; speakers on MBA programs, “the 

placement of all types 

and John Stone of Boyle Investment number of mouths we must feed is s . i 8 

Company, director. growing more rapidly than hands that of residential loans. We 

can work. This will make it increas- believe our successful 

At its October meeting the Southern — ingly difficult to achieve any gains in record as a mortgage 


California members in Los Angeles living standards for ourselves.” 


placement firm is con- 
vincing proof of our ex- 


perience. 





CRAWFORD 


GS HOUSING 
IA S SERVICES 
= DIVISION OF 


iL. N 
PANDING... CRAWFORD CORPORATION. 
Oo 








A Mortgage Marketing Facility for FHA, 
VA and Conventional Loans Anywhere in 
the United States, Including Alaska and 
Hawaii. 

375 PARK AVENUE. NEW YORK 
1707 H STREET NW, WASHINGTON.D.C 


200 BERKELEY STREET. BOSTON 








Additional Subscriptions to 


Gms) INVESTOR'S MORTGAGE SERVICE C0. MORTGAGE BANKERS antl bs my a 


6435 WILSHIRE BLVD... LOS ANGELES 54, CALIFORNIA + OLive 3-8450 to your business contacts 
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rAXES, DEBT & DEFICITS 
from page 19 


the personal income tax is too high. 
It is too high all along the line, in my 
judgment; and I would aim for cuts 
bracket. 
constitute an 


in every Excessive income 


taxes evil influence in 


our society. They place a large pre- 
mium on ways to get around the law 
Like rationing with its black markets 
prohibition earlier, they 


and even 


provide too great a temptation for 
too many of our people. They lead to 
crime and are a direct encouragement 
rackets. What is 


they act to siphon off great energy and 


for almost as bad. 


that might otherwise be di- 


rected to productive effort 


ability 


rates were first intro- 
World War II as an 


emergency measure designed to place 


Extreme tax 


duced during 


on everyone a maximum sacrifice. It 


was never intended that they should 


become a permanent feature of our 


tax system. Even today rates in ex- 


elimi- 
than 
The 


out- 


cess of 60 per cent could be 


nated with a loss ol 


$500- to $600-million of income 


no more 


gains to society would clearly 


weigh this modest sum manyfold. 
[ believe that most people would 
vladlh 
The federal debt is too large in it- 
self. But 
one takes a look at what is happening 


line up in favor of a tax cut. 


it becomes doubly so when 


at the state and local level. These are 
the units of government whose facili- 
ties can’t help but be expanded in 
the Sixties—to take care of our grow- 
ing population, if nothing else. Dur- 
ing the Fifties, debt of state and local 





STUDENT PLACEMENT 








nearly three- 
to $60 billion 


governments increased 
fold, from $21 
on a net 
An even larger advance appears to 
be inescapable in the Sixties 
We shall never achieve debt reduc- 


billion 


basis. 


tion, let alone a tax cut, unless we 


plan ahead for it. For years now the 
government has paid lip service to a 
balanced budget over the life of the 
business cycle—to a surplus in good 
times which will offset deficits in less 
But the 
surplus never manages to match the 
deficits, the fault in the 


hasn't lain in defense or foreign aid, 


prosperous years. somehow 


and past 
as I have already pointed out. Rather, 
the basic, major difficulty has stemmed 
from skyrocketing subsidies and wel- 

This the 
the future. Indeed, it’s a 


fare costs. remains grave 


danger for 
bit paradoxical that the President has 
called on all of us for sacrifice—and 
then proposes increased subsidies and 
new programs designed primarily to 
make life easier. 

We have it both 
remain the world leader for freedom. 


a long range 


can’t ways and 

What is required is 
plan for fiscal reform and the will to 
it through. But if this is really to 


be accomplished, it will require an 


see 


aroused public opinion 
There’s an old saying 
politician changes his 


informed and 
to back it up. 
that 
point of view, it may not mean he’s 
seen the light but rather he’s felt the 
heat! Our people need to be informed 
of the facts and urged to act upon 


when a 


them. 

More is at stake, of course, than 
either the budget or tax reform, im- 
portant as these are. Involved, as I 


have already suggested, is our own 


future way of life: whether we are to 
become increasingly soft and depend- 
ent on government or stand as fami- 
lies and individuals on our own two 
feet. We ought never to forget that. 
in spite of all the gadgets around us, 
we live in a rugged world. Anything 
that is done to weaken the individual, 
or to destroy his self-reliance, weak- 
America: the the 
nation is only a multiple of the 
strength, skills, and character of the 
individuals that make it up. 

What is needed more than anything 
else is a rebirth of the spirit—a moral 
regeneration combined with a 
newed toughness of character. Indeed. 
we must live according to the Ten 
Commandments and the Sermon on 
the Mount, for in doing so man be- 
comes strong and the need for man- 


ens for power of 


re. 


made laws is greatly lessened. Today 
Mr. Khrushchev and the communists 
are convinced that they have great 
military and economic power and it 
would be a bad mistake to underrate 
them. Yet American can 
doubt for a the final out- 
come. Our people have an underly- 
ing strength and a solid core of good 
common sense. Their skills provide a 
potential for great growth and prog- 
ress—a potential which the commu- 
nists can never match. We possess the 
most precious heritage of all—free- 
dom—a blessing the average Russian 
dare not even dream of. It is up to 
all of us to oppose with all our vigor 
any encroachment by government on 
any of the three basic freedoms: 
speech, religion, and economics, in 
order to make the most of our tre- 
mendous advantages. The future of 
the world may well depend upon it. 


no good 


moment 








In connection with MBA’s Educational 
Program and particularly its School of 
Mortgage Banking, young men and women 
completing their academic work and ready 
for a career in mortgage banking have 
résumés of their experience presented here. 


The following candidate is offered for 
membership consideration at this time 
Candidate No. 118—Box 760 Age 23, 


married, Navy veteran. Candidate for B.S., 
Finance, Florida State University, June, 
1962 Area of concentration finance, 
economics, general business. Vice President, 
Alpha Kappa Psi professional business fra- 
ternity. Part-time experience in mortgage 
field, both with mortgage company and 
insurance company. College placement of- 
hcer's comments: “ he makes a good 
impression and seems interested in doing 
a good job.” Available June, 1962. 
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Agencies throughout Delaware 
lina .. Virginia... Ohio 





Protect your mortgage investments wi 
Berks Title Insurance policies. Berks Title offers full 
service to corporations and individuals who buy, lease or 


otherwise invest in real estate. 


Baths (Jitle insuRANCE COMPANY 


READING, PENNSYLVANIA 
Florida. 
Pennsylvania 


Maryland. . New Jersey. . North Caro- 
West Virginia. . District of Columbia 
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People : 


Bell retires: Another widely known 
veteran in mortgage banking has re- 
tired. Frank J. Bell, after 47 years 
with B. F. Saul Co., Washington, 
D. C., has retired as chairman but 
will continue as a director and mem- 
ber of the executive committee. He’s 
been a long-time member of MBA, 
served on the board and last year 
was grand marshal of the Mortgage 
Bankers Legion. Although officially 
retired, he’ll be making appearances 
at MBA meetings in the future. 


Position changes: J. I. Kislak Mort- 
gage Corporation of Florida, which 
just opened its sixth office in that 
State in Panama City, announced 
the promotion of R. W. Johnson to 
senior vice president, and C. M. 


Rosso and F. Robert Quinlivan to 





R. W. Johnson F. R. Quinlivan 


vice presidents. Johnson heads the 
firm’s production division and Mr. 
Rosso, who is a School of Mortgage 
Banking graduate, serves as assistant 
production supervisor. Quinlivan 
heads Kislak’s special projects depart- 
ment and will direct the firm’s efforts 
in the field of housing for the elderly. 
He’s a former president of Miami 
MBA. 
. 


Ludington officers: Following the 
death of Howard J. Ludington, di- 
rectors of H. J. Ludington, Inc., Roch- 
ester announced a new slate of officers: 
William F. Butler, Jr., chairman, 
Howard J. Ludington, Jr., president, 


Victor P. Hadeed, first vice president, 
Thomas W. Leary, treasurer, Chaun- 
cey H. McCann, vice president and 
manager of Buffalo office, Lucian P. 
Lucieer, comptroller and assistant vice 
president, Malcolm G. Hunter, as- 
sistant vice president and manager of 
Binghamton office, Edward G. Kell- 
ner, assistant vice president, Norris E. 
LeRoy, assistant vice president and 
assistant servicing manager, Joseph F. 
Hammele, assistant secretary. 


Award for work: C. C. Cameron, 
president of Cameron-Brown Com- 
pany, Raleigh, N. C., 
with a Distinguished Service Award 
by National Life and Accident In- 
surance Company of Nashville, in 
recognition of 19 years of continuous 
loan 


was presented 


service as a mortgage corre- 


spondent. J. P. Maxwell, right, of Na- 
tional Life, made the presentation. 


Takes federal post: Tennent L. 
Griffin, managing partner of Staples- 
Pake-Griffin of Mobile, was selected 
by President Kennedy for appoint- 
ment as collector of customs for the 
Port of Mobile, which embraces Ala- 
bama and Southern Mississippi. Sena- 
tors Hill and Sparkman recommended 
Griffin’s appointment following the 
death of J. E. Paterson, former col- 
lector. 

. 


Up the ladder: Howard F. Whims 
and Robert M. Maloney have been 





: Events : 
Places : . 


THE 











ba 


Yas 


named vice presidents of Securities 
Mortgage Seattle. 
Mr. Whims been in the mort- 
gage loan business since 1949 and 
joined Securities Mortgage in 1958. 
He is a member of the boards of the 
Seattle MBA the Washington 
Mortgage Correspondents Association. 
He is in charge of the company’s 
program. Mr. 
in the mortgage 
loan since 1950 this 
organization. He handles 
cial property loan origination and ap- 


Company, 
has 


and 


residential loan 


Maloney 


business 


has been 
with 
commer- 


praisals. 
~ 


A return: J. Dudley Johnson has 
been appointed mortgage loan officer 
at Keyes Mortgage Company, Miami, 
R. B. Roberts, III, president, an- 
nounced. He will specialize in com- 
mercial and industrial loans. Johnson 
to Keyes. He was as- 
manage! the man- 
agement operation for several years 
and resigned 1957 to enter the 
mortgage field and has, for the past 
14 vears been associated with R. K. 


is no stranger 


sistant of firm’s 


in 


Cooper as vice president and mana- 
ger of that firm’s mortgage loan de- 
partment. He’s a _ director the 


Miami MBA. 


ol 
Greater 


Judson Palmer of Kansas City Title 
Insurance Company was elected presi- 
dent of the Missouri Title Association 

Martin Greer has been named 
assistant vice president of J. I. Kislak 
Mortgage Company, Inc., Newark, 
and Paul Hymanson was named as- 
sistant secretary . . . Arthur G. Pullis, 
Jr., president of Franklin Capital Cor- 
poration, Newark, just celebrated his 
25th anniversary with the firm 
Philadelphia MBA members, at their 
first meeting of the fall season, heard 
C. Armel Nutter, past president of 
Philadelphia MBA, as well as of 
NAREB our contemporary, the 
National Association of Real Estate 
Boards, has recently been inquiring 
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in its publication, Headlines, as to 
who is the oldest member of the As- 
sociation which prompts us to in- 
quire who’s the oldest MBA member ? 
Also, who’s been in the mortgage busi- 
ness the longest? What is the oldest 
mortgage firm in the country? We 
would certainly like to have nomina- 
tions for these designations and if you 
know, please tell us and we'll report 
back in a later issue 
e 
A. F. Potenziani was _ re-elected 
president of Mountain States Invest- 
ment Corporation, Albuquerque, at 
the annual meeting 
R. D. Bailey, who had been as- 
sistant vice president in charge of the 
El Paso office, was promoted to vice 
president. Dan S. De Hart, Albuquer- 
que, assistant to the president, was 
named treasurer 
7 
Western Saving Fund Society, Phil- 
adelphia, named Anthony C. Chicone 
and Robert B. Taylor assistant treas- 
urers. Chicone had been assistant sec- 
retary and Taylor a mortgage officer 
a 
Frank G. Wilson, Jr. has been ap- 
pointed a vice president of Industrial 
Valley Bank & Trust Co., Philadel- 
phia. He was formerly with Colonial 
Mortgage Service Company, and 
more recently president of Property 
Securities Corp., New York 
Goes publi The Knutson Com- 
pany, Minneapolis, headed by Don- 
ald T. Knutson, has “gone public” 
through a stock exchange with In- 
ternational Properties of Minneapolis 
International Properties are develop- 
ers of an 154 acre science industry 
center in Minneapolis, and are also 
developing a 1,500 tenant trailer park 
in Florida. Eldon G. Pritz, vice presi- 
dent, is in charge of The Knutson 
Company mortgage department, and 
there will be no change in their op- 
eration 
a 
Birthday 100: Kansas City Title In- 
surance Company is this year cele- 
brating its 100th anniversary and to 
honor the event the Kansas City 
Chamber of Commerce gave a lunch- 
eon for the company. It was the first 
Missouri company to insure titles to 
real estate and now operates in 
twenty-eight states and through four 
hundred agents and more than five 
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thousand approved attorneys. to assist in better housing . . . Carl E. 
Below, W. M. McAdams, Kansas Hartnack, senior vice president, Se- 
City Title President. receives a com- Curity First National Bank, announced 


memorative plaque that Robert F. Gain has been named 
vice eside of » Sz ie i- 

j a Vile Pry ice pr ide nt of the ‘San Diego di 

Y fll vision and will continue to be _ in 


charge of the Real Estate Department. 
He has been active in the San Diego 
MBA and now serves on the Ad- 
visory Committee for FHA in San 
Diego . . . John B. Waltz, president, 
Commonwealth Land Title Insurance 
Company, Philadelphia, announced 
that Casimir A. Sienkiewicz has been 
elected a director. He is chairman of 
the Committee for Economic Growth 
Without Inflation of ABA . . . Charles 
Bernt has been named assistant mort- 
gage officer of South Brooklyn Sav- 
ings Bank, Brooklyn, N. Y. 


M. Todd Cooke, Jr., formerly with Arthur L. Reppert, who is presi- 
W. A. Clarke Mortgage Company, dent of Clay County Abstract Com- 
Philadelphia and now assistant vice pany, Liberty, Missouri, was elected 
president of the First Pennsylvania president of the American Title As- 
Banking & Trust Company, has been sociation at its annual convention in 
elected president of the Philadelphia Minneapolis. Elected vice president 
Housing Association, a civic enterprise was William H. Deatly, president, The 
organized more than fifty years ago ‘Tithe Guarantee Co., New York. 


Selectivity with Security 


a 











‘ene 





Maximum Service 
and Maximum Yield 
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Howard J. Murphy, vice president 
of American Title Insurance Com- 
who has been with the firm’s 


pany, 
Fort Lauderdale division, has been 
transferred to the home office in 


Miami James T. Barnes & Co., 
of Detroit, named three new members 
of its board, James E. Brophy, execu- 
Corrine Cruice, 
Aguirre, San 


tive vice 


secretary, 


president, 
and Paul 


Juan, Puerto Rico, and president of 
James T. Barnes, Inc. of Puerto 
Rico. Miss Cruice is servicing man- 


ager of the Barnes portfolio of more 
than $375 million Charles H. 
Purcell, president of Thomas J. Fisher 
& Company, Inc., has announced that 


Frank S. Hight, formerly of Bogley, 


Harting & Hight, Inc., has been 
elected vice president of Thomas J. 
Fisher & Company, Inc. Mr. Hight, 


a native Washingtonian, will continue 
to specialize in loans on income pro- 
ducing properties. . . 
Potpourn: In the 
tions, no upset was bigger than the 
one in Louisville where the Republi- 
cans ended 28 years of Democratic 
rule with the election of a mayor and 
other top offices—and the new mayor 
is none other than William O. 
Cowger of the mortgage banking firm 
of Thompson & Cowger Company, 
and MBA members President 
Stallard wired congratulations 
Recently the Saturday Evening Post 
featured a story on The New Mil- 
lionaires of Phoenix, reciting the fab- 
ulous that and the 
big role played by young men like 
A. R. Robbs, Jr. president, A. B. 
Robbs Trust Co., also members of 
MBA. Mr. Robbs’ part in the story 
is big and significant. Another of the 
that ol 
and_ the 


November elec- 


growth of area 


fantastic success stories is 
Builder David Murdock 
Post pictures him in front of his big 
new Guaranty Bank Building in Phoe- 
nix. In one hand are papers 
and—of all things—a The 
Mortgage Banker. 


some 
copy of 


We offer an excellent growth opportunity 
to an experienced mortgage man capable 
of creating and developing a mortgage 


banking company. 
MONROE INVESTMENT COMPANY 


111 W. Washington St.—And. 3-4444 
Chicago 2, Illinois 
OPPORTUNITY 
with old established Southern mortgage 


banking firm for young man experienced 
in production and/or servicing of FHA, 
VA, Commercial and FNMA loans. Our 
employees know of this ad. Write Box 758 
giving age,-experience and salary required. 








A JOB OPPORTUNITY 
SELDOM AVAILABLE IN 
MORTGAGE BANKING 


Top-25 mortgage banking firm, now in 
25th year, has immediate opening for 
alert individual with diversified commer- 
cial mortgage loan experience. We rep- 
resent a choice group of institutional 


investors. Preference given to members 
of Appraisal Institute (M.A./.). 
Among attractions: five-figure salary, 


long-term employment potentials, moving 
expenses paid, profit-sharing participa- 
tion, opportunity to advance as fast as 
your accomplishments justify. All appli- 
cations will remain in permanent con- 
fidence with us. 


Write, Wire or Phone: 
STERLING H. ALBERT, SR. V.P. 


MORTGAGE ASSOCIATES 


125 —. WELLS ° MILWAUKEE 2 
BRoadway 6-6633 


Knowledge of . . . 
COMMERCIAL REAL ESTATE 
ane... 

MOR’ rG AGE LOAN PRODUCTION 
We seek the man who wants to be in sales, 
and who has an appreciation of the tax and 
legal considerations necessary to evaluate 
and close Commercial Real Estate deals. He 


should also be able to evaluate and pro- 
duce mortgage loans on commercial pro- 
perty. This is a salaried position (plus in- 


centives) with a progressive and expanding 
business firm in the Southwest. Prefer col- 
lege degree ; age 30-45; send resume, photo, 


and salary requirements to The Richard 
Gill Companies, 615 Soledad, San An- 
tonio, Texas. 


Our expansion program embraces the need 
for a Real Estate Loan Officer. Must be 
thoroughly familiar with FHA and VA 
tract and spot loan packaging and proces- 
sing. A personal interview in Los Angeles 
necessary. Please send résumé, photo, and 
salary desired to: 

Hayward Tamkin, President 

Security Mortgage Investment Co. 

2675 W. Olympic Blvd. 

Los Angeles 54, Calif. 








MORTGAGE BANKER 


Full charge of complete Mortgage Depart- 
ment of well established Baltimore mort- 
gage banking and real estate firm. Must be 


experienced producer (30-45 years of age) 
in commercial as well as residential loans 
and have experience in representing major 
life companies and New York savings banks. 
Substantial salary, plus generous profit shar- 
ing opportunities with a firm with unlimited 
growth possibilities that is well established 
and well respected in mortgage banking and 
real estate circles in its area. Please write 
Box No. 755 


























PERSONNEL 


AND BUSINESS NEEDS 


in answering advertisements in this column, 
address letters to box number shown in care of 
The Mortgage Banker, 111 West Washington 
Street, Chicago 2, Illinois. 











TOP MORTGAGE 
EXECUTIVE POSITION 
Denver organization, largest of its kind in 
Rocky Mountain Region needs top mort- 
gage executive. Complete responsibility for 
first mortgage loan activity including origi- 
nation, brokerage, processing and selling 
single family residences, multi-family and 
commercial loans. Salary commensurate 
with experience. Requires strong manage- 
ment ability and top producer. Complete 
résumé and recent snapshot required prior 
to prompt personal interview on a confi- 
dential basis for qualified applicants. Write 

P. O. Box 5788 Denver, Colorado. 


AVAILABLE AT ONCE—lIncome Loan 
Executive. Thirty years heavy-intensive ex- 
perience. Responsibility of submissions and 
recommendations to major life insurance 
companies. Qualified to manage existing 
operation or develop branch office including 
subdivision and interim construction financ- 
ing. University graduate. Age 56. Prefer St. 


Louis where widely known. Write Box 756. 
AVAILABLE—-MORTGAGE MAN—Cur- 
rently active as Independent Mortgage 
Broker. 1960 Gross over $3,000,000.00. Age 
30. 7 years FHA/VA experience. Sound 
reason for change. Will re-locate. Write 
Box 757. 


ae gh REQUIRED BY THE ACT OF 
GUST 24, 1912, AS AMENDED BY THE 
AC TS OF MARCH 3, 1933, JULY 2, 1946 AND 
JUNE 11, 1960 (74 STAT. 208) SHOWING THE 
YWNERSHIP, MANAGEMENT, AND CIRCULA- 
TION OF Tue Morroace Banker, published 
monthly at Chicago, Illinois for October, 1961. 
The names and addresses of the publisher 
editor, managing editor, and business managers are: 
Publisher, Mortgage Bankers Association of Amer- 
ica, 111 W. Washington St., Chicago 2, Ill.; Editor 
George H. Knott; Managing Editor, None; and 
Business Manager, None. 
2. The owner is: (If owned by a corporation, its 
name and address must be stated and also immedi- 
ately thereunder the names and addresses of stock- 
holders owning or holding 1 per cent or more of 
total amount of stock. If not owned by a corpora- 
tion, the names and addresses of the individual 
owners must be given. If owned by a partnership 
or other unincorporated firm, its name and address, 
as well as that of each individual member, must be 
given.) Mortgage Bankers Association of America, 
111 W. Washington Street, Chicago 2, Illinois. 

3. The known bondholders, mortgagees, and 
other security holders owning or holding | per cent 
or more of total amount of bonds, mortgages, or 
other securities are: (If there are none, so state. 
None. 

4. Paragraphs 2 and 3 include, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting; also the 
statements in the two paragraphs show the affiant’s 
full knowledge and belief as to the circumstances 
and conditions under which stockholders and secur- 
ity holders who do not appear upon the books of 
the company as trustees, hold stock and securities 
in a capacity other than that of a bona fide owner 

5. The average number of copies of each issue of 
this publication sold or distributed, through the 
mails or otherwise, to paid subscribers during the 
12 months preceding fos date shown above was 

(This information is required by the act of June 
il, 1960 to be included in all statements regardless 
of frequency of issue.) 4957. 

Georce H. Knort 
Editor 

Sworn to and subscribed before me this 8th day 

of September, . 
Jean A. Biermann, Notary Public 
(My commission expires July 2, 1964. 
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You can 
subscribe to 


he \lorteage Banker 


for *4 per year 


\ SUBSCRIPTION MIGHT BE A GOOD IDEA FOR YOUR BUSINESS CONTACTS 
AND A CHRISTMAS GIFT 


All MBA members receive a copy of The 
Mortgage Banker as a part of their member- 
ship. Many take additional subscriptions at 
$4 annually, or $10 for three years, for various 
staff members. Others enter group subscrip- 
tions for builders, architects, bankers, inves- 
tors, realtors and others with whom they 
regularly do business. They have found that 
subscriptions used in this way constitute a 
good public relations and advertising medium. 
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If you would like to enter additional sub- 
scriptions for members of your organization, 
or for anyone you believe might appreciate 
receiving it regularly, you can now do so at 
the rates indicated. Those receiving gift sub- 
scriptions will be mailed a special Christmas 
card by The Mortgage Banker noting the firm 
donating the subscription. Write Circulation 
Department, The Mortgage Banker, 111 West 
Washington Street, Chicago 2, Illinois. 
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‘We don’t play’ Russian roulette: 
with the titles we insure," 
says John C. Connelly, Vice President 
and Assistant Counsel. 
A careful search of all 

appropriate records precedes issuance — 
of a Minnesota Title policy, 
Painstaking care, 
thorough research, 
AND specialized know-how 
are ingredients in every policy. 
See the Minnesota Title man 
who serves you 
or write our main office. 
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SERVICE IN ARKANSAS + CALIFORNIA + FLORIDA « GEORGIA + KANSAS + KENTUCKY * LOUISIANA * MICHIGAN * MINNESOTA + MISSISSIPPI + MISSOURI « MONTANA 
NEBRASKA + NORTH CAROLINA « NORTH DAKOTA + OHIO + SOUTH CAROLINA « SOUTH DAKOTA + TENNESSEE + UTAH + WEST VIRGINIA + WISCONSIN + WYOMING 





























When a Kansas City judge almost took the law into 
his own hands 


In 1861, Kansas City courts had a semi-frontier code. In fact, during one case that year a judge 
became so angry at a certain lawyer’s remarks he adjourned the court, jumped down from the 
bench—all ready for a fight. But when the lawyer apologized, the judged returned to the bench 
and words—not fists—took over. 


1861 also marked the founding year for one of the firms which was to become Kansas City Title 
Insurance Company. Today bankers across the nation turn to Kansas City for guaranteed pro- 
tection against real estate title loss due to prior title defects—thus satisfying investors, reducing 
title tie-ups, and helping bring mortgage transactions to speedier, more profitable conclusions. 


When you require title insurance, let us put a century of title experience to work for you. Call 
your nearest Kansas City Title Insurance agent. Directory of Agencies furnished upon request. 
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925 Walnut HArrison 1-5040 Kansas City 6, Missouri 
Five branch offices to serve you: | Licensed Agencies in the District of Columbia and 26 States: 
e Baltimore, Maryland; 210 North Calvert Street | Alabama, Arizona, Arkansas, California, Colorado, Delaware, 
© Little Rock, Arkansas; 214 Louisiana | Florida, Georgia, Indiana, Kansas, Louisiana, Maryland, Mis 
e Na Tennessee; SW Corner, 3rd and Union Street | — sissippi, Missouri, Montana, Nebraska, Nevada, North Carolina, 
© jack ppi; 518 Ea if é | Ohio, South Carolina, Tennessee, Texas, Utah, Virginia, Wis 


e Denver 70; 1845 Sherman Street consin and Wyoming 








